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THERE are indications that a very active campaign is to be 
prosecuted in the Iowa legislature relative to insurance mat- 
ters. lowa is one of the States that has adopted the anti- 
combination law that prohibits insurance companies from 
‘associating together in the interests of their business. The 
valued policy law, that was passed last year and vetoed 
by the Governor, is again coming to the front with some 
other measures that are antagonistic to the companies. Fires 
have been numerous in Iowa, rates inadequate, and, as a re- 
sult, many companies contemplate retiring from the State. 
An effort is being made to increase rates which is meeting 
with much opposition. The companies are preparing to pro- 
tect themselves from further legislative restriction, but the 
attitude of the lawmakers of that State is reported to be de- 
cidedly antagonistic to them. Referring to the subject The 
Council Bluffs Nonpareil has the following sensible remarks: 

The interests of the insured and the insurers are in many respects 
incommon. Insurance companies cannot get along without the pub- 
lic, and the public cannot get along without the insurance companies. 
The relations between them must be adjusted amicably and fairly, or 
the interests of both will suffer. Insurance companies must be able 
to do business at a reasonable profit, in order to afford ample protec- 
tion to their policyholders. If the laws are oppressive, then only the 
more reckless and less safe companies will continue to do business 
under them, and the public will not secure that protection which 
its interests demand. * * * Threats on the part of the companies 
and prejudices on the part of the people should not be the controlling 
influences in shaping insurance legislation. Intelligent, fair-minded 
investigation should determine the facts, and on such facts should be 
based such legislative action as will enable the companies to win a 
fair profit, and the public to be protected from exorbitant rates. 





SEVENTEEN persons killed and thirty injured is the record 
of the railway collision that occurred last week in the New 
York Central tunnel in New York. This is generally desig- 
nated as an accident, but clearly comes under the head of 
preventable accidents, for it is undoubtedly true that if the 
tunnel had been properly lighted, or if electricity instead of 
steam were the motive power employed, there would have 
been no collision. For years there has been a public demand 
for improved conditions upon this section of the road, and 
the thousands of passengers conveyed through this tunnel 
daily have denounced it as dangerous. City officials and rail- 
road engineers have directed attention to the danger, but the 
railroad managers have paid little or no heed to what has 
been said. At one time or another there have been unofficial 
announcements that improvements would be made in time, 
but no definite action has been taken nor date fixed wher the 
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dangerous conditions would be done away with. It has been 
demonstrated by other railroads that it is entirely feasible to 
run trains through tunnels by electricity, thus avoiding the 
clouds of smoke and steam with which the New York Central 
tunnel is filled, and which is directly chargeable with the re- 
cent disaster. Investigations made since prove that the claim 
of the engineer of the delinquent train, that he could not see 
the danger signals, is correct, for persons walking on the 
track declare they could not see them at a distance of forty 
feet, owing to the dense cloud of smoke and steam with 
which the tunnel was filled. Torpedoes placed on the track 
as danger signals failed to explode as the train passed over 
them. In other respects the management of the New York 
Central has unquestionably been derelict. This one accident 
will cost the company far more than it would have cost to 
complete the necessary improvements to make the tunnel safe. 
State and city officials are actively engaged upon an investi- 
gation of this disaster, and it is likely that some prosecutions 
will follow. The accident insurance companies will have 
some heavy claims to pay on account of the killed and 
wounded, but to what extent each company is involved is 
not yet known. Claims are reported of $10,000 and $20,000, 
but the majority will be for injuries, the amounts depending 
upon the length of time it takes the claimants to recover from 
their injuries. 





It appears to have become a fixed habit with dealers in sub- 
terranean fire insurance to spring new concerns upon the pub- 
lic at frequent intervals. One reason for this propensity is 
doubtless the tendency among most business men to accord 
a reasonable amount of credit to any new company or firm 
starting in business until it has proved itself to be irrespon- 
sible. It is a well-known fact that young, unknown men 
begin an independent business with much better credit than 
is given a man whose reputation has, by too hard usage, be- 
come somewhat smirched. On the other hand, in the fire in- 
surance field this line of action has been followed so often in- 
the last few years that underwriters are beginning to inquire 
rather closely into the antecedents of persons organizing new 
institutions. This sentiment, no doubt, accounts for the ap- 
parent desire to sink their personality, which has been evinced 
by certain notorious wildcat operators when organizing new 
concerns to prey upon the public. Whereas, capable, legiti- 
mate underwriters are willing and glad to concentrate all their 
efforts upon the building up of a single company, these wild- 
cat promoters are not content unless they have several strings 
to their bow. One of their methods is to induce men who 
have hitherto been unknown in fire insurance circles to take a 
leading part in the promotion of new schemes and frequently 
to occupy official positions in such companies. Of course, 
this plan does not prevent the actual management of such 
companies from resting in the hands of the real promoters, 
who also, probably, secure the lion’s share of the booty. It is 
quite likely that many honest and reputable young men, igno- 
rant of the business, are thus led into it in a way which is apt 
to attach a lasting stigma to their names, and which is almost 
certain to preclude the possibility of their entering upon the 
fire insurance business in a legitimate way thereafter. It 
therefore behooves men who are contemplating engaging in 
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the fire insurance business by becoming identified with a new 
company to examine closely into the reputations among in- 
surance men of those with whom they intend becoming allied. 
The latter, if lacking in reputation, cannot long cover their 
tracks, and as soon as it becomes generally known that the 
real backers of the newly launched company are men whose 
previous ventures have been off color, the new concern is con- 
demned on general principles. The promoters of new fire in- 
surance corporations should, therefore, be especially careful 
to have the personnel of their directorate thoroughly first- 
class, and the utmost good faith should be evidenced by a pay- 
ment in cash of a fair amount of capital and surplus. Only 
along these lines can any new company expect to remain per- 
manently in the business and reach success. Most fire in- 
surance companies do not succeed either because they do not 
start with a sufficient paid capital and surplus, or because of 
lack of conservative underwriting ability, the tact of knowing 
how to get good paying business without running up too ex- 
cessive a reinsurance liability. 





THE MARVELOUS GROWTH OF LIFE INSURANCE. 


HE annual statements of the life insurance companies at 
T the beginning of 1902 show wonderful gains in the 
amount of business written by them during the preceding year 
over any previous year. While the general prosperity of the 
country has no doubt contributed largely to this increase, yet 
the fact that life insurance is becoming better and better under- 
stood and appreciated each year by the public in general is re- 
sponsible for the greater portion of it. It is but a comparatively 
few years when the popular idea was that life insurance was 
especially for the rich or well-to-do, who might purchase it as 
an investment or as a speculation. Owing to the wider dissem- 
ination of knowledge as to the beneficence of life insurance as 
a meansof protection, the men working on salaries and those of 
moderate means have found in the system the very best medium 
to be obtained for investing their savings in a manner to se- 
cure the best results for those for whose maintenance they are 
responsible. The men of moderate means, or the salaried man, 
can scarcely hope to save up sufficient to provide comfortably 
for his wife and children in the event of his death, but he can 
put by enough to pay the premiums on a life insurance policy 
that will secure this result. Hence there are almost innumer- 
able policies for moderate amounts in existence, and it is hard 
to find an intelligent, prudent man whose life is insurable who 
has not made such provision for those dependent upon him. 
No more unselfish or self-sacrificing act can be imagined than 
this constant putting away of small sums for the benefit of 
others upon whom the man’s affections are centered. With 
no prospect of reaping any benefit to himself from his savings, 
he deprives himself of many things that others may reap the 
advantage when he is dead. It is one of the strongest evidences 
that can be given of the established fact that Americans carry 
their love of home and family to a greater extent than do the 
men of any other nationality. 
It is not alone men of moderate means who regard life in- 
surance as especially valuable for the protection it affords, but 
many wealthy men so regard it, and insure their lives in large 


THE SPECTATOR 





[Thursday 


amounts. These are generally men who have accustomed their 
families to many of the luxuries of life, and who desire that 
they shall continue to enjoy them after the head of the family 
shall have passed away. Hence they make liberal provision for 
them by insuring their lives in sums ranging from $50,000 to 
$1,000,000, and even more. 

The life insurance companies, however, provide policies 
which combine protection and investment, so that he who so 
desires may secure for himself an endowment, available after 
a stipulated number of years, and protection for his family at 
the same time. Endowment policies are steadily growing in 
popularity, and the companies vie with one another in making 
their terms liberal and tempting. Many such policies are tak- 
en as a business precaution to protect large interests whose 
success might be jeopardized by the death of their promoters. 
Such can be terminated when the exigencies of business no 
longer require their maintenance. The life companies have 
sought, and will continue to seek, means for making available 
to almost every contingency the benefits of life insurance con- 
tracts, and their liberality in this respect is making these more 
and more a necessity rather than a luxury, as they were for- 
merly regarded. 

It is good at times to hear the “voice of the people” upon 
topics of interest, and THE SPECTATOR has,’at considerable 
labor and expense, recently gathered many hundreds of letters 
from persons who carry insurance upon their lives for $50,000 
and over, expressing their views upon the subject of life in- 
surance. On another page of this issue of THE SPECTATOR will 
be found quite a number of such letters which every reader 
will find interesting because of the different reasons given by 
the writers for carrying large amounts of insurance upon 
their lives. The letters here given are supplementary to over 
three hundred others which are contained in our publication, 
entitled “Prominent Patrons of Life Insurance.’’ That pub- 
lication gives the names of some 4000 persons who carry large 
insurances and the amount carried by each. The information 
was derived from many sources, but a personal letter, of which 
the following is a copy, was addressed to each individual 
named in the list : 

Dear Sir—We are about to publish a revised edition of a little work 
issued by us entitled “Prominent Patrons of Life Insurance.” This 
work contains the names of upward of three thousand citizens whose 
lives are insured in sums of $50,000 and over. As the force of ex- 
ample goes a long way, a record of this kind is of great value in in- 
ducing others to insure their lives. We have received information 
that you carry insurance upon your life to the amount of $ 
Will you kindly inform us if these figures are correct, and if not, will 
you please make them so? Any expression of opinion regarding life 
insurance that you choose to write will be thankfully received. An 


early response will very much oblige, Yours truly, 
THE SPECTATOR COMPANY. 


The answers received were more numerous than had been 
anticipated, and the expression of opinion more freely given 
than such a modest request as is contained in the above circu- 
lar was expected to elicit. Many returned the circular with a 
few sentences of comment, with correction of the amount or 
with a simple “O. K.” Such are not available for publica- 
tion as letters, but the names are included in the list of large 
insurers given in “Prominent Patrons.” Most of the letters 
printed in that work are over the facsimile autographs of the 
writers. We would have been glad to have included all the 
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letters received in “Prominent Patrons,” but to have done so 
would have made the work too cumbersome for the use of 
field men in whose interests, as an aid to the securing of busi- 
ness, it was compiled. 

The present edition of ‘Prominent Patrons of Life Insur- 
ance” is the ninth edition of this work issued by The 
Spectator Company, and is the most complete record of per- 
sons whose lives are insured for large amounts that has ever 
been compiled. It makes a work of 233 pages of convenient 
size for the pocket, and is handsomely bound in linen covers. 
The lists and letters are given in geographical divisions, 
as follows—Canada and the New England States ; the Middle 
States, the Southern States, the Western States. The large 
insurers in each division are grouped together, which will be 
found a great advantage to agents. As stated in the circular 
above quoted, “the force of example goes a long way,” and 
representatives of life insurance companies will find it easier 
to induce men to insure their lives if they can show them what 
some of their neighbors have done, and what they think of life 
insurance. 





SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK 


H. N. Pinkham, of Portland, Me., chairman of the committee on 
State Organization of the National Association of Local Fire Insur- 
ance Agents, was in this city for a few hours on the gth inst. 


An amendment is proposed by the Exchange, which would forbid 
the representation of more than one company in a single branch 
office, and would prohibit any dealings on the part of branch offices 
with members other than the one represented, or with other branch 
offices. 

As a company loaning money upon mortgage desires to be secured 
against possible loss, in addition to actuai fire damage, by ordinances 
preventing construction of partially burned buildings, it was decided 
by the Exchange to double the usual rate when such additional liabil- 
ity is assumed. 


The Exchange has voted that rates on contents of mercantile risks 
in Brooklyn, in risks not yet rated by schedule, shall, when written 
for longer than one year, be increased to fifty per cent more than pro 
rata of the annual rate. 


Semi-annual dividends are being paid as follows: United States 
Fire, three per cent; Williamsburgh City Fire, twelve per cent. 


Sales of fire insurance stocks at auction last week were as follows: 
Home, 50 shares at 300; Hanover, 13 shares at 136. 


This has been settlement week. Premiums on policies dating in 
November were due, under the rules, on January 10, but this date, 
coming, as it did, on Friday, has thrown the bulk of payments into 
the present week. Between last Monday and yesterday, therefore, 
cashiers have been kept busy, especially since there was a large volume 
of business written in the two closing months of the year 1901. 


The regulations of the Exchange, regarding the payment of pre- 
miums, has gradually brought about a condition, or at least has 
established a custom, which amounts to brokers taking full ad- 
vantage of the forty-day rule. In this way, for about three to five 
days before and after the tenth of each month, the bookkeeping de- 
partments of companies are, practically, snowed under—checks and 
cash simply pouring in. 


As has often been noted in some of the more prominent offices, this 
produces an actual congestion, and in very many instances it is im- 
possible to give attention to the matter of sending out, on time, 
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cancelment notices for unpaid premiums, in accordance with the 
rules. 


Martins, Roberts and Independent Stores, Brooklyn, have been in 
active demand, during the last few days. Coffee, tea and sugar have 
been the chief classes of merchandise covered. 


For several days there has been much talk and speculation as to the 
probable placing of the local agency of a large foreign company, re- 
cently withdrawn from one of the prominent broker-agency offices. 
That uncertainty was settled on Monday last. Jos. A. Kelsey, general 
Eastern manager of the Aachen and Munich of Aix-la-Chapelle, has 
selected the office of the North River Insurance Company, as the 
home for the metropolitan department. 


Ralli Brothers have also placed through their brokers, P. C. Ralli & 
Co., several lines on cotton and hemp. 
Circular No. 309 reads thus: 


The arbitration or grievance committee desire to call attention to 
two fruitful causes of violations, in the hope that they may be 
avoided. 

1. Errors in rates. Policies are frequently written under mini- 
mum rates when specific should apply, under the impression, from 
memory or from form, that there is no specific rate. Policies are 
frequently renewed at the previous year’s rate from the impression 
that no change has been made. Sometimes these errors result in loss 
of business to other companies. 

2. Brokerages are frequently allowed to brokers who hold no 
certificate, either because the company has done business with the 
man for a number of years, or because he has formerly held a certi- 
ficate, while at the time he is not entitled to receive brokerage. 

It is urged upon every member that he give the proper instructions 
to those responsible for the acceptance of risks, to consult the rate 
cabinet, map or survey, in every case where there is the least doubt. 

It is recommended that those responsible for receiving checks and 
paying brokerage invariably consult the brokerage cabinet for names 
about which there is the least doubt. 

By these simple precautions many preventable errors which now 
take up much time of the committee and cause uneasiness among 
members will be avoided. 


Yesterday was held the regular monthly meeting of the New York 
Board of Fire Underwriters. 


E. D. Blake of Boston was in town this week. 


Life and Casualty Notes. 

President John A. McCall of the New York Life is about to visit 
the principal cities of the United States, with a view to insviring the 
agents with enough enthusiasm to produce three hundred millions 
of paid-for business in 1902. 

It was stated last week that the Lyceum Theater at Fourth avenue 
and Twenty-fourth street would close finally at the end of the present 
theatrical season, and the building will then be removed to make 
room for the addition to the building of the Metropolitan Life. This 
company has also in the past week secured property on Twenty- 
fourth street, one hundred feet west of Fourth avenue, and there is 
very little of the entire block which the company does not now own. 


Marcellus Hartley died suddenly on Wednesday of last week while 
attending a meeting of the executive committee of the American 
Surety Company, of which he was a director. Mr. Hartley was sev- 
enty-four years of age, and for many years has been prominent in 
business and financial circles in New York. He was also a director 
of the Equitable Life Assurance Society, and President Alexander 
of that company has paid a very touching tribute to his memory. 

The monthly meeting of the Life Underwriters Association of New 
York was held at the office of President Frank K. Kohler on Tues- 
day. Action was taken on the proposition of four gentlemen for ac- 
tive membership, including David L. Cardozo and F. P. Edwards of 
the New England Mutual; William C. Johnson of the Phoenix Mu- 
tual, and Horace G. Smith of the Prudential, and two for associate 
membership. Arrangements were made for the annual banquet to be 
held on the fourth Tuesday in February. 


CHICAGO AND THE WEST. 

At this writing the Pellet faction have again succeeded in tiding 
over the election for president for one week to determine more ac- 
curately whether or not Mr. Pellet’s refusal to again accept the office 
can be modified. H. W: Magill was elected treasurer, and the 
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nominations of C. N. Bishop, C. W. Drew and R. M. Bissell for the 
executive committee agreed to. 

The many friends of Mr. Pellet, while mindful of his valuable serv- 
ice in the past, are unwittingly ungenerous to him in refusing to believe 
that he means what he says in declining the office of president for 
another term. The conditions in business are now’such that a young 
and active spirit like Mr. Pellet’s cannot, in all fairness, be expected 
to continuously sacrifice his large personal opportunities for the good 
of the association. There is a limit even to Oak Park and Evanston 
altruism. 

The Chicago Underwriters Association took a serious view of ex- 
isting conditions last week and shoved up most rates in quick order, 
and then celebrated their action by an informal dinner last Monday 
at the Grand Pacific Hotel. 


The old agency of L. D. Hammond & Co. has been absorbed by 
the F. S. James & Co. office, Mr. Hammond intending to hereafter 
attend more particularly to the management of the loan department 
of the James Corporation. Luther S. Hammond also becomes con- 
nected with the agency, and the acquisition of the British America 
is an important addition to its writing capacity at the present time. 


The retirement of the Citizens of New York was hardly looked for, 
because of the high reputation of the company and its large possi- 
bilities for future service under a fresh managerial regime and some 
new agency connections. The appearance of the German-American 
of Pittsburg, under the direction of Parker & Aleshire, and the 
Anchor of Cincinnati, with Adolph Loeb & Son, will, however, supply 
something of the present Chicago requirements in the way of addi- 
tional insurance capital. 


The concentration of banking interests has in recent years also 
touched a dangerous point, and there are reports out as to the 
formation of two new Chicago banks, with large capitals, of one of 
which T. P. Phillips may be the executive head. Mr. Phillips has 
been more successful as a financier than as an underwriter, the old- 
timers recalling his former connection with the Franklin of Wheel- 
ing in its more active days. 

LaSalle street welcomes to its ranks T. J. Lefens, the newly elected 
president of the Traders of Chicago, in place of E. Buckingham, re- 
signed. Mr. Lefens is a fine type of the conservative German-Amer- 
ican, a man of large means and culture, and broad in the scope of his 
general knowledge. 

The Fire Insurance Club met last Tuesday and was addressed by 
James W. Nye of Ducat & Lyon on the subject of “Rats.” The 
club has appointed a committee on promotion, of which T. W. Dealy, 
a journalist, is the chairman, and Holger de Roode also a member. 


The Western of Chicago has formally gone into the hands of a 
receiver. There is not, of course, anything for him to receive, except 
trouble, the concern being without any special standing from the out- 
set, and when it was on earth before. 


The agents of the Phoenix and the Atlas of London will be pleased 
with the announcement that the amalgamation deal is now off, at 
least for the time being, as in this country these plants thrive better 
under separate cultivation, and the agents are in need of all the high- 
class facilities that the market affords. 


Chas. H. Smith, the youngest looking veteran of LaSalle street, 
and who has been with the Fire Association from the beginning, will 
now follow the fortunes of that company, and, incidentally, several 
others, by uniting his own with the Marsh, Ullmann & Co. office. 





BOSTON AND VICINITY. 

The annual report of the chief engincer of the Lynn, Mass, fire 
department gives the following interesting figures: Value of prop- 
erty in the city exposed to fire during the year, $2,252,516; insurance 
on same, $2,000,651; damage, $134,006; insurance paid $133,017; loss 
above insurance, $988; expense of maintaining the fire department 
during the year, $14,867. 

In connection with the recommendation of the Governor, that the 
State fire marshal’s office be consolidated with that of the State 
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police, it is interesting to recall that, since the establishment of the 
office of fire marshal in 1894, the total expenses have amounted to 
only $275,542. In all, about 30,000 fires have been investigated. In 
connection with these, 559 arrests for incendiarism and other offenses 
have been made, and, approximately, 327 convictions have been ob- 
tained. The convictions have averaged sixty per cent of the number 
arrested. Before the establishment of the fire marshal’s office it was 
estimated that from thirty-three to thirty-five per cent of the fires 
going to make up the annual number in Boston were of incendiary 
and unknown origin. 


Starkweather & Shepley, Providence, R. I., have resigned the 
agency to the Norwich Union. 


There will be a vigorous fight on the part of fire insurance interests, 
against the recommendation of Governor Crane, to consolidate the 
office of State fire marshal with the State police. Even the general 
public realizes the value and the efficiency of the fire marshal’s de- 
partment, and protests are coming from nearly every quarter against 
eliminating it. 

On the part of the House, the legislative committee on insurance 
is as follows: Dana, of Newton, chairman, lawyer; Barrington, 
North Adams, lawyer; Sullivan, Worcester, printer; Hickey, Boston, 
bookkeeper; Tucker, Lynn, boots and shoes; Kelley, Boston, agent; 
McKnight, Quincy, lawyer; Mills, Fall River, no occupation. On the 
part of the Senate, Munroe, chairman, is a life insurance agent, and 
Sullivan and Frost are lawyers. 


Some time during the present week a conference will be held in 
Boston to consider steps for the organization of a New England 
association of local fire underwriters. 

The annual meeting of the New England Insurance Exchange was 
held Saturday forenoon, the 11th inst., et which the ensuing officers 
were elected for the following year: President, George A. Furness; 
vice-presidents, Charles D. Palmer, George W. Eastman, Charles B. 
Fowler; secretary, Charles M. Goddard; executive committee, G. T. 
Forbush, chairman, and A. L. Berry, C. C. Clifford, H. H. Soule, Jr., 
J. W. Grover. 


President Furness was born in Boston, and began in the insurance 
business by entering the New York office of the Liverpool and Lon- 
don and Globe, with which company he has continued to the present 
day. That was in 1873; and prior to that time he was with the 
Commonwealth National Bank of New York. In 1877 he was ap- 
pointed special agent for New York State of the Liverpool and 
London and Globe, with headquarters in Rochester. Subsequently 
a portion of the State of Pennsylvania was annexed to his territory. 
In 1891 he took charge of the major part of the New England field 
outside Boston. 


Retiring President George Neiley presented an interesting re- 
port, in which he reviewed the work of the Exchange for the year, 
and made various important suggestions and recommendations. 


The report of the executive committee recommended the appoint- 
ment of a standing committee whose object shall be to obtain uniform 
rules and forms with the Boston and Providence boards. 

As the largest percentage of loss to insurance is on stocks of goods, 
the committee also recommended that the next administration take 
up the question of rates on open stocks, under protection, and pre- 
pare a scale of charges to be added to the present building rates, 
having in mind a greater difference than now exists between build- 
ing and contents, and submit the same to the Exchange for the use 
of the local committees. 


At the annual meeting of the India Mutual, held Monday, the old 
officers were re-elected. 


A despatch from Washington, dated January 13, states that Justice 
Gray of the United States Supreme Court has delivered an opinion 
in the case of Nutting vs. The Commonwealth of Massachusetts. 
The case involves the constitutionality of the State-law prescribing 
penalties upon brokers or others who negotiate or make contracts 
in the State of Massachusetts with insurance companies that are not 
admitted to do business in this State. Nutting secured a policy for 


a customer in a foreign company, and was preceeded against, under 
He urged that the statute was in contravention of the 


the laws. 
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Federal Constitution, but the Supreme Court of Massachusetts de- 
cided to the contrary, and the above opinion upholds the decision. 


Life and Casualty Notes. 


x - a 
A petition has been filed in the legislature—House—for the incor- 


poration of the New England Railway Assurance Company, to insure 
street railways against loss from claims for damages. The accom- 
panying bill provides that no company shall be insured whose gross 
earnings exceed $500,000 per annum. 


At the annual meeting of the Boston Life Underwriters Associa- 
tion, Tuesday, this week, the 14th inst., these officers were elected: 
Percy V. Baldwin, Washington, president; John M. Kimball, Equi- 
table, vice-president; John S. Cranston, Prudential, second vice- 
president; Francis Marsh, John Hancock, treasurer; J. F. Chase, 
United States, secretary; executive committee, C. W. Gammons, 
National; L. L. Hopkins, Mutual Life; R. L. Pond, Union Central; 
R. C. Brigham, Union Mutual; D. F. Appel, New England Mutual. 


The last official act of retiring Attorney-General Knowlton was to 
transmit to Insurance Commissioner Cutting an opinion relative to 
the “Safety Clause” of the Mutual Reserve Fund Life, as follows: 


I have given due consideration to your informal suggestion that 
action should be taken against the Mutual Reserve Fund Life Asso- 
ciation for alleged violation of the laws of New York, the State of 
its incorporation, in respect to the forms of policies now in use in this 
commonwealth. Without considering the,many interesting ques- 
tions of law which the situation presents, I am of the opinion that 
even conceding that the policies are not in conformity with the New 
York statutes, no duty in the premises rests with the Insurance 
Commissioner of Massachusetts. The change, if true, does not come 
within any of the provisions of the insurance statutes prescribing 
cases where it is your duty to cause action to be taken against an 
insurance company. 

The “due consideration’ mentioned by Mr. Knowlton occupied 
something like two years’ time. 


The Massachusetts Supreme Court has overruled the $14,963 ver- 
dict against the Travelers in favor of the Worcester and Suburban 
Street Railway Company. According to the wording of the policy, it 
insured the railroad company against loss “from liability” to every 
person who may sustain bodily injuries while traveling on the road, 
etc. But the person traveling in this case was instantly killed, a 
circumstance which the policy did not cover. 


The State Mutual Life of Worcester at its coming annual meeting 
will take up the question of amending its by-laws so as to increase 
the limit, which is now $50,000, which it can write on a single policy, 
by leaving the amount to the judgment of the directors. 


The Massachusetts Insurance Department is making the regular 
triennial examination of the Massachusetts Mutual Life. 


Judge Adams of the Supreme Court, as auditor, gave a hearing, the 
past week, in the case of Boston Manager J. F. Chase, of the United 
States Life, against the New York Life. The charge was a breach of 
contract, on the part of the New York Life, for not paying renewal 
claims alleged to be due to him. 


Under the employers’ liability act, the Supreme Court of Massa- 
chustts has given notice of the time, place and cause of an injury, 
served on commissioner of cerporations, who sends the main facts 
to the defendant, a foreign corporation, is not a notice within the 
meaning of the act, but merely a last circumstance in the creation of 
a right of action, which must be by service on the defendant. 


The receivers of the Bay State Beneficiary Association are about 
to pay an additional dividend of four or five per cent on claims ag- 
gregating $440,000. 

James T. Phelps, general agent of the National Life of Vermont 
in Boston, is a proud man these days, all due to the fact that the 
agency is now located in a building of its own, known as the Annuity 
Building, at 159 Devonshire street. Three floors are occupied by 
the agency, and there are a number of handsome offices rented to 
business firms. We understand that it is not true that leases are 
drawn in the form of annuity contracts payable to J. T. Phelps & Co., 
nor that Mr. Phelps has brought out as a new saying, “Why pay 
rent, when you can collect it from other people,” 
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NOTES FROM PHILADELPHIA. 


The Philadelphia Fire Underwriters Association has published a 
notice that at the time of the adoption of a standard form of binder 
March I1, 1900, all rules inconsistent therewith were repealed, and 
that grain binders were brought under the same rules as other 
binders. Members are therefore reminded that no grain binder can 
be issued for a period exceeding thirty days, and that such binders 
are subject to the rules affecting all other binders. 


Circular No. 417 of the same association says: “Tarcolin” and 
“Dissolin” may be used as substitutes for benzine in printing ceffices, 
for cleaning type, when kept in reasonable quantities; and when used, 
if the use of benzine is thereby discontinued, the charge for benzine 
in such establishments may be waived. 

Houston Dunn, secretary of the Insurance Society of Philadelphia, 
has been elected chairman of the Municipal League Campaign Com- 
mittee. 


An ordinance has been introduced in Select Council, requiring the 
placing of visual and audible semi-automatic fire indicators and 
alarms in all buildings over two stories in height, which are used or 
occupied for the sale, manufacture or storage of goods or merchan- 
dise, or all buildings over two stories in height used or occupied for 
hotels, apartment houses, lodging-houses, office buildings, hospitals, 
halls and places of amusement. The bill is so far-reaching in its aims 
that it is thought a vigorous protest will be made against its passage, 
especially because it is said between the lines of the measure lurks 
a scheme providing for a certain kind of “indicator” to be used, if the 
ordinance becomes a law. 

Regarding the twenty-one per cent impairment of the capital stock 
of the Insurance Company of the State of Pennsylvania, as found by 
Insurance Commissioner Durham, indicating that the losses for 1901 
had exceeded the premiums to that extent, the directors deny that 
such was the case. They told Mr. Durhem that another examination 
of their books would prove that they were within the legal impair- 
ment limit. It is said that he has agreed to make the further investi- 
gation requested, and to this end has appointed a special committee 
which is at present at work on the books It is sincerely hoped that 
some way may be found to tide the “State” over its present difficulty, 
and since it has no doubt realized very handsomely on the large 
amount of choice perpetual business reinsured in the Fire Associa- 
tion, it is quite possible that the present examination will provide the 
way; at any rate the Commissioner can afford to be very lenient with 
the company, now that the policyholders have been so amply pro- 
tected by the reinsurance contracts with the Insurance Company of 
North America and Fire Association, and that the “State’s” liability 
for losses has therefore practically ceased. 


It is said that a new company will shortly be organized in this 
State. It is hoped that it will at least be big enough to take the place 
of the five companies which have ceased writing business here since 
January I. 

The withdrawal of the Michigan F. and M. of Detroit from this city 
is surprising, if, as is stated, its business there has on the whole been 
satisfactory. 

The Philadelphia Fire Insurance Patrol! will hold its annual meet- 
ing to-day. Officers and directors for the ensuing year will be 
elected. 

The statement in last week’s issue that the insurance loss for Igor 
is estimated at $3.750,000 should have said $2,750,000. The fire loss 
for the year in this city is estimated by the fire department to have 
been about $4,000,000, but no doubt this figure, as well as the insur- 
ance loss, will be found to be much less, when the patrol’s figures 
are published, showing the actual loss for the year as arrived at by the 
adjustments. 

The Girard F. and M. has appointed S. W. Tripp special agent for 
Illinois, Wisconsin and Minnesota. 

The bulletin of the Fire Insurance Society of Philadelphia an- 
nounces that C. A. Hexamer, president of the National Fire Protec- 
tion Association, will address the Society on January 20 on the sub- 
ject of Chemicals in Fire and Chemical Causes of Fires.” Prof. H. 
F. Keller will give demonstrations. On February 17 the Society will 
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learn of the “Hazards of Electricity in Buildings,’ A. E. Kennelly, 
D. Sc., being the speaker of the evening. The membership now 
numbers 175. 

Life and Casualty Notes. 

Leicester Hubbard Nelson, who was operated on for appendicitis, 
in the German Hospital on December 30, died on the oth inst. from 
the effects of the operation. Mr. Nelson was a son of F. Tracy Nel- 
son of New York. He had been living in Philadelphia for several 
years past, and was assistant manager of the Northwestern Mutual 
Life Insurance Company. He was a graduate of the University of 
Pennsylvania, and a member of the Markham University and other 
well-known clubs. 

F. V. Smyth has been elected president of the United States Plate- 
Glass Insurance Company of this city, to succeed the late J. S. 
Chahoon. 


At the annual meeting held on the 6th inst., for the election of 
trustees of the Penn Mutual Life, the following gentlemen were 
elected for three years: Ellwood Johnson, N. Parker Shortridge, 
Robert Dornan, Harry Rogers, James Butterworth, Tattnal Pauld- 
ing, Robert C. Drayton, Arthur Brock and J. Albert Caldwell. These 
members, together with the eighteen others, whose terms have not 
yet expired, constitute the board of trustees for 1902. At the stated 
meeting of the board, held on the 8th, the old officials of the company 
were unanimously re-elected. _ 

Harry H. Stewart has resigned as agency director of the New York 
Life’s branch in the Land Title Building, and has been succeeded by 
James H. Mahan, who has already made quite a record as manager 
of the company’s office at 2310 Germantown avenue. G. H. Lang 
has been appointed to succeed Mr. Mahan. 

The Philadelphia Casualty Company has applied for admission to 
do business in Illinois. 

W. W. Connell has resigned his position as superintendent of 
agencies for the Commercial Mutual Accident Company, and ac- 
cepted one with the American Relief Association. 


Franklin J. Moore of the General Accident already had a record 
for jailing accident insurance swindlers, but it is quite evident that he 
does not intend that the good work shall stop for all that. After 
some very neat detective work in Vermont, he was able last week to 
have one Joel Emersonarrested and promptly sent to prison. It seems 
that this man had an ankle joint, which he could, at will, twist, until it 
had the appearance of a very severe sprain, and that he has success- 
fully collected claims for the injury from many companies, until 
halted by Mr. Moore. 





CORRESPONDENCE. 
ALBANY. 


[FRoM OUR OWN CORRESPONDENT. ] 


Bills have been introduced by Assemblyman J. E. Smith of New York 
prohibiting domestic insurance corporations from investing any of their 
funds in, or loaning upon, the stock of other corporations without having 
first obtained the written approval of the Superintendent of Insurance as 
to the corporation in or upon whose stock it is proposed to invest or loan 
such funds; also providing for an annual accounting to policyholders and 
regulating the distribution of surplus; and to limit the expense of new 
business to the expense loading. 

These measures are practically identical with those for which Assembly- 
man Smith stood sponsor at the session a year ago. To THE SPECTATOR 
correspondent he said that he had reason to believe that they would re- 
ceive more favorable consideration than before. 

“T shall devote my energies to advocating them, both in committee and 
on the floor of the House, in case I am _ successful in getting 
them reported out,’ he added. “The fact that they failed a year 
ago should not be construed as indicating that the opposition was strong 
enough to kill them. What really stood in their way was the fact that I 
introduced them too late in the session. As soon as possible I shall 
arrange to have hearings upon them, and then you will be better able to 
judge the nature and the extent of the opposition they may provoke.”’ 

Assemblyman Williams of Syracuse has introduced the only other in- 
surance measure that has thus far made its appearance. It is purely a 
local bill, providing that foreign fire insurance companies doing business 
in Syracuse shall pay a tax of $2 upon every $100 of premiums received 
from business transacted there. 

Senator Malby and Assemblyman Coughtry, the chairmen, respectively, 
of the insurance committees of the two Houses, ‘will introduce later on 
several bills emanating from the State Department. Just what this pro- 





posed legislation is to be remains to be disclosed. As the Department 
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does not care to have its intentions in this direction known in advance of 
the promulgation of its annual report, neither of the chairmen will discuss 
the subject. The Department report will be out probably by the middle of 
another month. 

Probably neither the Senate nor the Assembly insurance committee 
will effect an organization before another week. As yet, the Senate com- 
mittee has no bills before it, and in the Assembly there are but four in- 
surance measures awaiting committee consideration. 

But two or three of the annual fire statements have yet been filed with 
the Superintendent of Insurance for the year ending December 31 last. It 
will be the last of the week before they begin to put in an appearance in 
any numbers. P 


Albany, January 15. LANCASTER. 














INDUSTRIAL INSURANCE. 


{Our readers will oblige by sending us suggestions, items of news, etc., such 
as appointments of superintendents and assistant superintendents, or anything 
of interest in connection with industrial insurance.] 


—Superintendent F. L. Emrich of the Metropolitan has been transferred 
from South Bend to Vincennes. 

—Life Insurance Company of Virginia enters upon its thirty-second year 
with about $30,000,000 of insurance in force. 

—E. E. Smith, assistant at Torrington, Conn., for the Hartford Life, 
has been given the superintendency at Waterbury. 

—H. J. Whitaker of Brooklyn No. 5 district of the Prudential has suc- 
ceeded Superintendent Charles Sladden of district No. 10. 

—Immediate Benefit Life of Baltimore gave its representatives and em- 
ployees a dinner on the 3d inst., followed hy a number of interesting 
addresses. 

—Montreal staff of the Metropolitan was banqueted recently, and the 
statement was made that more insurance was written in that district 
than in any of the three hundred districts of the company. 

—Promotions by the Sun Life are announced as follows: Henry Oliver, 
supervising inspector; R. E. Steffan, superintendent, Louisville No. 2; 
J. F. Childs, Sherman, Tex., and E. E. Bennett, Nashville, assistants. 

—George H. Lokes and Superintendent Voorhis of the John Hancock 
in Philadelphia have exchanged districts. Upon leaving his old district 
Mr. Lokes was presented with a handsome gold watch by the members 
of his staff. 

—C. B. Redway, superintendent of the Metropolitan Life at Pittsfield, 
Mass., has opened a detached assistancy at Great Barrington with S. L. 
Fish in charge. He promoted Agent F. R. Champlin from his North 
Adams office to the vacant assistancy. 

—Julius C. Stein, superintendent for the Metropoiltan Life at Butte, 
Mon., gave his staff a New Year’s dinner to commemorate the good results 
achieved in ordinary business during December. The district embraces 
Butte, Helena and Anaconda, and although the mines are comparatively 
inactive a good showing has been made by the staff. 

—The leaders of the Prudential for industrial increase in 1901 were: E. 
T. Pape, Chicago No. 1; N. L. Lee, New York No. 7; H. J. Schubert, 
Scranton, Pa.; Z. T. Miller, St. Louis No. 4; P. Egenolf, New York No. 4, 
and W. C. Mason, Elmira, N. Y. In the contest for joint results between 
the divisions, the secretary’s group, A—H—K, came out victorious, with 
G—J—L, the vice-president’s group, a close second. 

—President M. W. Adams of the Sun Life of America advises the field 
force that nearly twelve millions was written in 1901, that there are more 
than twenty millions now in force, that over a million and a quarter have 
been paid in death claims since organization, and that during 1902 in- 
come and assets will both pass the million dollar mark. The company’s 
leading districts for increase were Nashville, New Orleans, Indianapolis, 
Dallas and Houston. 

—The Virginia Weekly Standard says: The past is behind us. The fu- 
ture is before. We must make 1902 the best in the history of the com- 
pany. All the practice, all the experience of the year that has closed 
must be valuable to us. Right now the country is in a more flourishing 
condition than it has ever been. We must take advantage of the situa- 
tion. Begin by muking net increase each week; begin by having sharp 
advance collections; begin by fighting lapses. 





—Colonial Notes.—As anticipated, the company closed this year in 
every respect far in advance of even its own best expectations. As a 
rough forecast of its coming published statement the following may be 
said: The gain in premiums received over 1900 is thirty-three per cent, 
in total income over forty per cent, in assets nearly twenty-five per cent, 
in industrial and ordinary written over twenty-five per cent, in insurance 
in force thirty-three per cent. The most gratifying feature of all is, 
however, that the writings of the new year are exceeding the work of 1901. 
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The company is gaining in its agency staff every day and each district is 
in prime condition.—We list herewith the following changes: To assistan- 
cies, George Nelson Webb, Philadelphia; William H. Groves, New York; 
Edward J. McKenzie, New York; Allaire C. Sedgwick, Brooklyn; A. H. 
Wall, Floyd B. Westbrook, Williamsburgh; W. P. Murphy, Long Island 
City; Archibald M. Bowen, West Philadelphia; James Reilly, Elizabeth. 
Assistant A. J. McPhee transfers to Brooklyn from Elizabeth.—In indus- 
trial the five leaders for the year are as follows: Patrick Hughes, Harlem; 
A. B. Charles, Philadelphia: G. M. Nettleship, Newark; Peter Robertson, 
New York; A. N. Sparks, Brooklyn. In ordinary, G. M. Nettleship, New- 
ark; Patrick Hughes, Harlem; Peter Robertson, New York; W. H. Spurge, 
Long Branch; R. G. Stilwell, Atlantic City. 


HINTS FOR INDUSTRIAL WORKERS. 


Making Calls.—In straight canvassing one of the most difficult points, 
and one requiring the greatest tact and judgment, is that of obtaining the 
interview with the proper person in the house. Among the homes of the 
well-to-do it is particularly difficult oftentimes to obtain the first interview 
with the head of the house or the mother of the family you are trying to 
insure. In such cases it is often well to secure from a neighbor the name 
of the person whom you intend to canvass, so that in making your call you 
may ask for that person by name. This, with a judicious and liberal use 
of canvassing material, such as calendars, cards, advertising novelties, etc., 
of all descriptions, will do much to secure you the interview which you 
want. If word is sent that it is impossible to see you on that occasion, 
send in a polite request that you be given an interview at some future 
time. If properly urged your request will probably result in your obtain- 
ing an appointment, even if it does not result, as it frequently will, in 
your obtaining the interview right away—to save time. 

One of the great secrets of successful canvassing lies in the quality of 
never being discouraged. The successful canvasser does not take hints. 
This does not mean that he makes a bore of himself; he does nothing of 
the kind; it means that he proceeds upon the assumption that all men 
need life insurance protection, but are simply delaying making the applica- 
tion. It is his business to create action, and so he does not permit any- 
thing to phase him. He never ceases to remember that in canvassing, the 
natural spirit which he has to contend with is one of opposition, therefore 
he does not let opposition worry him at all. He must take people out of 
their ordinary grooves and make them think in new channels: hence he 
does not expect that he will be welcomed at first with open arms. He ex- 
pects opposition and prepares for it. He must learn to make people like 
him and his business, for in the extent to which he is successful, in this 
respect will he be successful in canvassing for life insurance. 

Rainy Day Calls.—And now what of these long stormy days in which it 
is too rainy or muddy to do any straight canvassing when you look out of 
the office window upon a street empty of traffic and a sidewalk free of the 
customary crowd except now and then a solitary umbrella? Of course, 
common sense would tell that these are not the days to make straight can- 
vassing in, but the careful agent has prepared for just such days a list of 
prospects and back calls, selected with discrimination. These are people 
upon whom he can call and whom he will find as ready and glad to have 
some one break in upon the dreariness of the day even if the subject of 
conversation be life insurance. Such a lot as this should be prepared from 
the material provided by the previous week’s canvass, and if properly used, 
should prove a very prolific means of securing business on days too un- 
pleasant to use in other ways. You can on these occasions make your calls 
a little longer than otherwise without fear of giving offense. 











NEWS OF THE WEEK. 


The Last Word on an Unimportant Matter. 
In THE SPECTATOR of last week appeared the following: 


In its issue of December 28, referring to the unimportant fact as to who is 
the ‘‘senior insurance journalist,’ The Weekly Underwriter says: ‘“‘Mr. Lakey 
founded THE SPEcTATOR in 1868.” It is a matter of little or no importance as 
to who “founded” THE SPECTATOR; its claims to recognition are based largely on 
its conduct during the past quarter of a century under the present management, 
and its general character for fair and intelligent treatment of insurance topics 
and news. As a matter of fact, however, and for the information of The Weekly 
Underwriter and The Cyclopedia of Insurance, we take the trouble to state that 
Mr. Lakey was not the founder of THE Spectator. The truth is that James 
Goodsell in 1868, then connected with a Chicago daily paper, and Mr. Lakey, 
then the agent of the Phcenix Mutual Life Insurance Company, after many con- 
ferences, resolved to start a monthly insurance paper, and THE SPECTATOR 
was brought forth through the united efforts of these gentlemen. Both were in 
those days vigorous, active, progressive men, and they made a good issue. But 
after the first issue of THe Spectator, Mr. Lakey’s company disapproved of his 
journalistic proclivities, and gave him the choice of giving up his company or 
Tue SPECTATOR, and consequently he gave up the paper and stuck to the com- 

any. Thus ended, with its first issue, Mr. Lakey’s connection with THE 

PECTATOR. ‘The statement, of course not emanating from Mr. Lakey, that he 
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had founded Tue Spectator has been put forth heretofore, and it may be just 
as well to set it straight. 


To which Mr. Lakey replies through The Weekly Underwriter: 


Tue SpEcTAToR was founded by Lakey & Goodsell, as the title page of the 
first number shows. It was my suggestion, as Mr. Goodsell had at that time 
never seen an insurance paper. Judge Davis hit upon the name, and we regarded 
it as a sort of inspiration. There had been a railway accident and Goodsell 
wrote the article, ‘Death on the Rail,’ on the first page. Judge Davis, Arthur 
C. Ducat, Dr. Danforth and myseif contributed. Mr. Goodsell was at that time 
managing editor of The Chicago Tribune, and a very able newspaper man he was. 
I sold my half interest to Charles Goodsell, having at the time a very large life 
insurance business to lock after, and I never regretted selling it. I negotiated 
all the advertising for the first number, and contracted for the printing with 
Church, Goodman & Donnelly. The paper paid from the start. he statement 
made above that my connection with the paper “ended with its first issue” is a 
mistake, as THE SPECTATOR can see by consulting its files. Cuas. D. Laxey, 


The first number of Tue SrecraTor appeared under date of Jan- 
uary, 1868. In the issue for March following, THE Spectator being 
then a monthly, this appeared: 


ANNOUNCEMENT. 


: In assisting to establish THE Spectator, the undersigned was not aware that 
it would in so short a space of time become a journal of such extensive circula- 
tion and acknowledged influence, demanding at his hands duties which he had 
not time to perform. And inasmuch as a point has been reached where he must 
either neglect the interests of the patrons of the journal, or perform indifferently 
the duties of his profession, that of a practical life underwriter, he has found it 
necessary to dispose of his interest in THE Spectator to Mr. Charles M. Good- 
sell, long and een, known as a member of the Chicago daily press. Under 
the new management THE Spectator will not only keep good all its promises, 
but will achieve a higher success than it could possibly have done otherwise. 
Cuas. D. Laxey. 


Mr. Lakey’s modesty does not increase with his advancing age. 
Thirty-four years ago it appears that he was quite content to claim a 
modest share in assisting to establish Tue Spectator, while he now 
seeks to go down into history as having been its founder. His fare- 
well, reprinted herewith, clearly shows that he on'v assisted in start- 
ing THE SPECTATOR! 





Good Words for Life Insurance. 
WE have already announced the fact that The Spectator Company 
had in press the ninth edition of a work entitled “Prominent Patrons 
of Life Insurance,” wherein is given the names of about 4000 persons 
who carry $50,000 or over of insurance upen their lives. The list cov- 
ers every section of the country, and is conveniently arranged by geo- 
graphical divisions. In addition to the names of insured and amounts 
of insurance carried by them, the publication contains over three hun- 
dred lettcis, most of them signed by facsimile autographs, wherein 
the writers express their views regarding life insurance and their vari- 
ous reasons for carrying large amounts. In addition to the letters 
printed in “Prominent Patrons,” we have received hundreds of others 
for which there was not room in that publication without making it 
too bulky for field use. From these additional letters we select the 
following as indicating the general tenor of all: 

THE NORTHERN TRUST COMPANY. 

Chicago, December 16, 1901. 


The Spectator Company: 
Gentlemen—Answering your inquiry, I beg to say that I am carrying 
a large line of life insurance ($700,000). I have always been a believer 
in life insurance, and have evidenced the same by policies I carry in the 
leading companies and by advising my friends to do likewise. Trusting 
that this will be sufficient for your purpose, I am, with respect, very 
truly yours. : H. A. HIGINBOTHAM. 


F. MOHR & CO. 
New York, December 18, 1901. 
The Spectator Company: 

Gentlemen—In answer to your communication of the 16th I wish to 
advise you that I carry $100,000 endowment policy on my life. I think it 
is the best investment I have ever made, as the protection alone is worth 
the premium. Very truly yours, WM. F. MOHR. 


IOWA STATE BANK. 
Des Moines, Ia., December 20, 1901. 
The Spectator Company: 

Gentlemen—Replying to your favor of recent date, would say that I am 
a firm believer in life insurance, and carry at the present time about 
$100,000 in standard companies. I began insuring when I was about 
twenty-one years of age, and have had policies mature to me which were 
very satisfactory. I cannot speak too highly of the beneficence of in- 
surance, nor of the liberality and attractiveness of the modern insurance 
contract. Yours truly, EDW. H. HUNTER. 


BENNETT & MYERS, 
Investment Bankers. 
Denver, Col., December 18, 1901. 
The Spectator Company: 
Gentlemen—Your circular of December 13 asking for the amount of life 
insurance carried by me received. I would state that at the present time 
I am carrying about $85,000. You also ask for an expression of my 
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opinion regarding life insurance. I would say that a man with a family 
who would not provide for them by life insurance would be very selfish, 
indeed. I consider it the only safe way to protect the family from want, 
as it is difficult to realize on other forms of investment, or they may 
turn out badly altogether. Truly yours, HORACE W. BENNETT. 


J. M. SHAW. 
Indianapolis, Ind., December 20, 1901. 
The Spectator Company: 

Gentlemen—In answer to your inquiry annexed herewith, I at present 
carry something over $125,000 life insurance. I have quite a variety of 
policies, some of which are payments for life, others terminable, or ton- 
tine, for twenty years. Two of the latter will reach their limit in two 
years. I am not so dependent upon the protection which life insurance 
affords now as I felt myself to be twenty years ago, consequently any in- 
surance I have taken in recent years has been of the investment as well 
as the protective character. I carry life insurance taken in British com- 
panies when I resided in England twenty-five years ago. I can truthfully 
say I have never experienced any regrets over my outlay for insurance. 
Yours truly, JOHN M. SHAW. 


LINDEKE, WARNER & SCHURMEIER, 
Wholesale Dry Goods. 
St. Paul, Minn., December 19, 1901. 
The Spectator Company: 

Gentlemen—Your favor under date of December 13 received. In 
answer to your inquiry as to the amount of life insurance I carry, permit 
me to say that I carry $75,000 life insurance and $5000 accident. My only 
regret is that I did not take double the amount fifteen years ago, when I 
first began taking out life insurance. I consider it an excellent invest- 
ment. Most truly yours, T. L. SCHURMEIER. 


E. A. SHORES, 
Farm Lands and City Lots. 
Ashland, Wis., December 20, 1901. 
The Spectator Company: 

Gentlemen—Your favor of the 11th inst. found me this morning. In 
reply, I will state that I am carrying $51,600 of life insurance. The fact 
that I have carried same, commencing with $1000 in 1877, and increasing 
from time to time as I was able to do, speaks more than words as to what 
I consider the merits of life insurance. Yours truly, 

E. A. SHORES. 


WILLIAM H. REYNOLDS, 
Builder. 
Brooklyn, N. Y., December 21, 1901. 
The Spectator Company: 

Gentlemen—I find insurance to be one of the best relievers of worry 
to a business man who is undertaking a large operation, and which might 
cripple his estate in case of his death. I have carried as high as $400,000 
of insurance and over. I increase or decrease my insurance according to 
the magnitude of the transaction I have on hand. At present I am 
carrying $240,000. About $150,000 of this I carry on the twenty-year 
endowment plan, simply and purely as an investment. Very truly yours, 

WM. H. REYNOLDS. 


B. H. WARNER COMPANY. 
Washington, D. C., December 138, 1901. 
The Spectator Company: 

Gentlemen—You are correct in your statement that my life is insured 
for $80,000. I regard the investment as not only desirable, but necessary. 
The protection afforded by a reliable corporation to a man’s estate by the 
prompt payment of a large amount of cash is a great satisfaction to a 
business man. Yours very truly, B. H. WARNER. 


JOHN B. STETSON COMPANY. 
Philadelphia, December 17, 1901. 
The Spectator Company: 

Gentlemen—Replying to your inquiry regarding my opinion of life in- 
surance will say that the hundreds of thousands of life insurance I have 
and am carrying attests plainly to my firm belief in the permanent ad- 
vantage of this method of providing for the family and a safe place of 
deposit for savings. These facts have become so well known to nearly 
everyone that it seems hardly necessary to revert to them in order to 
induce an insurable person to avail himself of the advantage of life in- 
surance. Very truly yours, JOHN B. STETSON, President. 


A. A. MILLS COMPANY, 
House Furnishers. 
Pittsfield, Mass., December 13, 1901. 
The Spectator Company: 

Gentlemen—I have your inquiry of December 10. I am still carrying 
my full line of life insurance, and the amount is as stated ($90,000). I 
am so well pleased with it, not only as an investment, but a protection, 
that if I were to be able to live my life over again I should take all the 
insurance at a younger age that I could carry. Thanking you for the 
inquiry, I remain, yours respectfully, A. A. MILLS. 


AUGUSTA SIENNA & OCHRE COMPANY. 
Augusta, Ga., December 16, 1901. 
The Spectator Company: 

Gentlemen—Replying to yours of the 10th inst. regarding my life in- 
surance, will say the amount you name ($55,000) is correct face value. 
There is an accumulation of $3834 on one policy, which will make the total 
amount in force this date $58,834. As my means are limited, I cannot 


afford to carry any more. I am a strong believer in life insurance placed in 
strong, reliable companies. 


I would advise the young to invest in fifteen 
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the regular life plan. The cost of insurance seems high, but to my 
judgment it is the cheapest and safest provision a person can make to 
assist, if need be, in old age and to provide for those dependent on them 
when he or she passes from this life. Most respectfully yours, 

E. J. O’CONNOR, President. 


A. H. COOPER. 


Meridian, Miss., December 18, 1901. 
The Spectator Company: 

Gentlemen—Your communication of 10th to hand and noted. I carry 
$97,500 life insurance. I believe strongly in life insurance. I have wit- 
nessed its benefits. I am only sorry that I did not commence insuring 
when I was quite a young man, and had doubled the amount I am carry- 
ing. Respectfully yours, A. H. COOPER. 


JOHN BRAND & CO., 
Leaf Tobacco. 


Elmira, N. Y., December 13, 1901. 
The Spectator Company: 

Gentlemen—Replying to yours of the 12th, the amount mentioned is 
substantially correct. I am a firm believer in the good of life insurance, 
and think that no one who has any one dependent upon him should be 
without a policy in a good, sound company. Yours truly, 

JOHN BRAND. 


SPRING DALE COLLIERY. 


Tamaqua, Pa., December 13, 1901. 
The Spectator Company: 

Gentlemen—Your inquiry received. I would say that Daniel Shepp, 
now deceased, carried $35,000 life insurance and was a great friend of 
insurance companies. Of his family, the following is carried: Mrs. Mary 
J. Shepp (widow), $3000; E. M. B. Shepp, $5000; W. H. Shepp, $50,000. 
I believe in legitimate insurance, and think every man of family should 
carry some insurance. Much money has been wasted in the assessment 
concerns which if placed in the old-line companies would have yielded 
better results, and in the end an assured income for those dependent on 
the man of the house. I am, yours respectfully, W. H. SHEPP. 


WERTHEIMER SWARTS SHOE COMPANY 
St. Louis, December 14, 1901. 
The Spectator Company: 

Gentlemen—Replying to your inquiry of December 13, would state that 
the amount mentioned by you, namely $93,000, is the amount of insurance 
that I carry upon my life. I think that conservatism and the protection 
that! every man should give his family should be an incentive to take out a 
reasonable amount of life insurance. Yours truly, 

J. J. WERTHEIMER. 


FULTON BAG & COTTON MILLS. 
Atlanta, Ga., December 13, 1901. 
The Spectator Company: 

Gentlemen—Replying to your inquiry of the 10th, I am carrying about 
the amount of insurance you have mentioned. Do not know that I can 
say anything about insurance that has not been mentioned over and 
over. The fact that I pay premiums for such an amount would indicate 
that I am favorably impressed with the value of life insurance. Yours 
truly, JACOB ELSAS. 





Rochester-German to Open Pacific Territory. 


THE Rochester-German has appointed Thomas J. Conroy of San Francisco 
manager for the Pacific Coast, and George W. Brooks assistant manager. 
These gentlemen also represent the Manchester, the Caledonian and the 
Caledonian-American, and, previous to its retirement, managed the 
Pacific Coast field for the American of New York. The new connection 
should be mutually advantageous. 





The Royal Arcanum Investigation. 

ON Wednesday last the Massachusetts Insurance Department made pub- 
lic its report of the joint examination made by the Massachusetts and 
Connecticut departments of the Royal Arcanum. This joint report merely 
deals with the figures of the order for the period ending with November 
30, 1901. The annual statement as of December 31, 1900, was found cor- 
rect. Income for eleven months of 1901 amounted to $6,557,048, including 
payments by members of $5,458,166. The disbursements were $6,227,502, 
of which $6,043,440 was paid for death claims. The funds on hand in- 
clude a balance in the mortuary fund of $586,332, expense fund $148,035, 
and emergency fund $1,556,044, this latter amount being deposited with 
the State Treasurer of Massachusetts. The total admitted assets amounted 
to $2,876,143. The total liabilities representing death claims unpaid 
amounted to $685,000. Included in this amount are 120 claims for $343,000 
where no proofs have been filed; thirty-nine approved claims for $103,- 
500, twenty-six for $69,000 delayed in settlement, forty-seven for $128,000 
in process of approval, eight for $19,000 in suit, and nine for $25,000 under 
which liability is denied. 

The Massachusetts department having been requested to join in the 
examination by the order, under the law of the State, could only verify 
the figures. A separate report by Charles A. Hawley, actuary of the Con- 
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necticut department, explains that the contributions to the emergency fund 
are decreasing. Thus, in 1899, with a membership of 193,868 the contri- 
butions amounted to $709,222, while for the eleven months of 1901 the 
contribution was $225,948, although the membership had increased to 
228,671. The annual contributions for each thousand of insurance in force 
decreased fom $1.31 in 1899 to thirty-six cents in 1901. The average 
amount contributed per member has also decreased from $3.66 in 1899 to 
ninety-eight cents in 1901. Mr. Hawley finds that the cause for decrease 
is in the rate of mortality now being experienced. The actual experience 
for the year as compared with the American Experience Table of Mor- 
tality was ninety-four per cent of the expected. This, he says, would 
seem to establish clearly the fact that the present rates are inadequate, 
and that an adjustment should be made at an early date to cover not 
only the new members but to care for the older members. Attention is 
also directed to the inequitable scale of assessments. Thus, a member 
admitted in 1877 at age forty-six and now seventy years of age is paying 
$18.96 per annum, while a member who joined in 1885 at age fifty-four 
and now seventy years of age pays $28.08 per annum. The secretary of 
the order says that steps have been taken looking to a revision of the 
present methods of assessment and the inadequacy of the rates, and that 
a committee is considering the matter. 





No Pheenix-Atlas Consolidation. 
AFTER the plan for the merger cf the Phoenix and the Atlas Assurance 
companies of London, England, had been approved.by the stockholders of 
both companies, an apparently insuperable obstacle was encountered in 
the refusal of the High Court of Justice to permit the transfer of the life 
branch of the Atlas to the Pelican Life. Hence it is now understood that 
the proposed amalgamation has been abandoned. 





Receiver Gets Western of Chicago..- 

Topp LUNSFORD has been appointed receiver for the Western Fire, Marine 
and Plate Glass Insurance Company of Chicago, following an examination 
by the Illinois Insurance Department, under a court order. The bulk of 
the concern’s business was done through the Chicago Fire Insurance 
Agency, and the accounts are understood to have been much confused. 
The cash claimed was not located, and other parties have claimed to 
Own certain mortgages appearing among the company’s assets, alleging 
that they were only loaned for the purpose of making a statement. 

This concern’s charter was formerly used by the Western Insurance 
-Company of Aurora, IIl., which went into a receiver’s hands in 1900. The 
charter was secured by a creditor and subsequently fell into the hands 
of the persons who previously operated the Western of Aurora, and they 
then organized the Western Fire, Marine and Plate Glass Insurance Com- 
pany. 





The Yorkshire Absorbs the Lion. 
Ir was learned that the Yorkshire Fire and Life Insurance Company of 
York, England, has arranged to absorb the Lion Fire of London, which 
recently ceased business in the United States. 





Uniform Blanks for Insurance Departments. 

FIVE of the seven members of the committee appointed at the last ses- 
sion of the National Convention of Insurance Commissioners to prepare 
and report upon uniform blanks for fire and life insurance companies met 
in New York last week and put in four days of hard work. Those pres- 
ent were: E. H. Dearth, Minnesota; F. L. Cutting, Massachusetts; H. 
D. Appleton, New York; A. I. Vorys, Ohio, and C. W. Fletcher, Maine. 
Wagner of Missouri and Brinkerhoff of Illinois were the absentees. An 
agreement was reached to use the balance sheet form for fire insurance 
companies, New York and Massachusetts yielding to the views of the 
majority. The life blank will not contain the gain and loss exhibit. Sev- 
eral minor changes were made in both blanks, which will now be printed 
and submitted to a later meeting of the committee for approval, after 
which they will be ready for the convention and adopted for use at the 
close of the present year. 





Rothschild and Wilson Invade the West. 
It is gravely announced in a local newspaper at Council Bluffs, Ia. (the 
home of Pat Crowe), that ‘“‘the newly organized German Mutual Insurance 
Company contemplates the erection of a handsome four-story building for 
its general offices in this city,” to cost about $40,000. It is also stated that 
Kerr & Wernimont have secured an option on a choice corner in the 
business center of the city. This does not necessarily impress the reader 
as amusing, but when it is understood that Jacob Rothschild of Philadel- 
phia and James R. Wilson of Chicago are among the incorporators of this 
concern, it assumes a farcical aspect. The promoters evidently do not 
intend to let much business escape them if they can prevent it; for the 
company, which is capitalized at $100,000, is organized to transact fire, 
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They apparently overlooked 


cyclone, tornado, hail and casualty insurance. 


the life and marine branches, but this neglect may be remedied later. The 
officers elected are: President, L. M. Shubert; vice-president, W. J. 
Scown, Chicago; secretary, H. G. Wernimont; treasurer, Charles E. 


Walters; general counsel, J. M. Kerr. The directors are Messrs. Scown, 
Shubert, Wernimont, Kerr and C. O. Bloch of Philadelphia. It is also 
stated that an unnamed “large Eastern fire insurance company” may 
establish its Western headquarters in the office of Mr. Wernimont. An 
officer is quoted as saying: 

The mail facilities of Council Bluffs are unsurpassed anywhere in the 
United States, and the territory embraced within the Western department 
of the Eastern company will thus be brought three to five days nearer to 
the management of the business. 


And he might have added ——‘‘and to the pockets of the promoters.” 





Third Supplement to the Handy Guide for 190). 
SEVERAL companies have recently put forth new tables of premium rates 
due to a change in reserve basis, and the third supplement to The Handy 
Guide for 1901, just issued by The Spectator Company, contains these new 
rates as well as a number of new policy forms. Agents who desire to 
keep posted on the latest rates and plans of the various companies should 
not fail to order this supplement and thus keep up to date. The price of 
the supplement to those whose names appear on our books as subscribers 
to The Handy Guide is twenty-five cents. Non-subscribers may obtain it 
at fifty cents per copy, or may take advantage of the following special 
offer: On receipt of $3 The Spectator Company will forward at once the 
third supplement to the 1901 edition, The Handy Guide for 1902 when is- 
sued in April, and the three supplements to that edition as they appear. 
Address all orders to The Spectator Company, 95 William street, New 
York City. 





Some Extracts from the Statements of Fire Insurance 
Companies for 1901. 





























\ Ner Surpius over 
| CAPITAL AND ALL 
Total | Orner Liasititiss. Total 
COMPANIES. | Assets, Total Expendi- 
| Jom 1, | Income tures 
| Jan. 1, Jan. 1, in 1901. in 1901, 

| 1901. 1902. 

ae = ae, $ | § $ 
#£tna, Hartford, Conn../14,071,948 | 5,302,598 | 5,661,071 | 5,174,009 | 4,953,966 
American, Newark,N.J.| 3,925,681 | 1,599,792 | 1,700,298 | 1,424,522 | 1,184,602 
Amer. Central, St. Louis} 3,234,740 | 625,892 | 1,250,536 | ........ | .seeeee 
Atlantic Mut.(Mar.)N.Y/}10,514,741 |$7,997,111 | ........ eddegexa (<advesaa 
Birmingham, Pittsburg.| 329,656 | 103,125 104,066 | 40,508 38,330 
Buffalo Commercial....| 359,741 35,714 23,400 | 170,485 163,979 
Connecticut F., Hartt’d.| 4,318,621 | 1,070,376 | 1,008,423 | 2.539,125 | 2,381,750 
Dubuque F.& M...... | 446,562 | 216,652 228,621 116,572 92,424 
Eagle Fire, New York..| 1,543,035 | 782,832 WAGED Ssawagcasi -saceened 
Firemans Fund, S.Fran.| 4,579,013 | 613,514 | 1,542,554 | -------- | seeeeeee 
Forest City, Rockford..| 596.981 | 89,547 92,162 162,181 143,951 
German, Peoria, Ill..... | §09,529 | 171,287 180,068 | 147,989 140,136 
German-Amer., Pittsb’g| 254,953 | 95,119 IIO, 304 66,038 49,062 
Hartford Fire, Hartford.|12,259,076 | 3,522,760 | 3,000,855 |10,028,123 | 9,035,591 
Home, New York, N.Y.|15,255,870 | 5,297,499 | 5,906.343 | .....--- | eeceecee 
Home F. & M.,S. Fran.| 1,180,323 | 323,404 SUOTEEEE cccadene'E aoevewe 
Humboldt, Allegheny..| 320,330 |} 117,411 137,261 88,934 53,869 
Ins.Co.of N.Amer., Phil./10,050,056 | 1,566,853 | 1,601,11t | 6,620 378 | 6,307,825 
Lumbermens, Phila....| 1,250,247 | 551,460 SOR SEA svccesace h seacees’s 
Northern, New York...| 588,814 | 134.253 pO ao eer 
Northwestern National..| 3,130,139 | 1,000,631 | 1,078,631 | ........ | ....eeee 
Pennsylvania Fire, Phila.| 5,440,664 | 2,159,184 | 2,031,551 | ........ ere 
Phoenix, Hartford,Conn.| 5,953,444 | 1,226,253 | 1,116,250] ........ | ........ 
Security, Davenport, Ia.) 205,750 162,566 54,269 43-897 42,499 
Teutonia, Allegheny,Pa.| 333,932 | 77,166 87,663 146,503 108.576 
Traders, Chicago, Ill...| 2,535,671 | 1,006,973 OIEANE 1 sccckcae§ skaoaean 
Westchester Fire, N. Y.| 3,207,039 | 1,219,258 | 1,186,812 | ........ |] ......-.. 
Williamsb’g CityF.,Bkn) 2,234,020 | 1,120,895 | 1,187,933 | 853,417 783,373 

| 





¢ Includes outstanding scrip. 














—The president’s monthly bulletin to the agents of the Fidelity Mutual Life 
for January says: The past year has been probably the most important in the 
history of the Fidelity. The progress made has been of the most substantial 
character. The financial statement of the company for its twenty-third year 
shows a remarkable increase over the previous year in premium income and of 
ledger assets, the latter amounting to twenty-two per cent. This increase in 
assets and decrease in mortality of ten per cent in the past year, with a ratio of 
actual mortality to the expected of less than seventy per cent, and closing the 
year without a single approved unpaid claim is of greater importance to the policy- 
holders than the increase in volume of business. This is a policyholders’ company 
and to serve them is now and always has been the first consideration on the part 
of the management. The business of the company is large enough to secure to it 
the benefit of the law of average. There are companies almost twice its age that 
have only about half as much business in force. 





34 
COMPANIES AND AGENTS. 


The Ocean Accident and Guarantee Corporation, Limited. 

This staunch London company, which is now in its thirty-first year of 
business, has completed its annual statement for the United States 
branch. The latter shows excellent gains in all important items for the 
year just closed, the increase in net premium receipts having closely ap- 
proached $600,000. Its resources were augmented by the sum of $375,612, 
and its surplus to policyholders, including deposit to capital, advanced 
$85,175, and now amounts to $1,210,753. The company’s American invest- 
ments are of a high order, comprising U. S. Government, city and State 
bonds, with a sprinkling of first-class railroad bonds. It carries a cash 
balance of about $34,000, and has but $72,000 of premiums outstanding, 
after deducting commission due thereon, on a business amounting to $1,- 
061,705 of cash premiums. Altogether the statement is an exceedingly 
creditable one to Oscar Ising, the United States general manager. Agents 
throughout the country have found the Ocean Accident and Guarantee a 
most satisfactory company to represent, and have shown their apprecia- 
tion of this fact by building up its business in the gratifying manner 
shown above. That the original forms of liability policies issued by the 
Ocean Accident and Guarantee Corporation have proved acceptable to 
the insured is fully demonstrated by the exceptionally fine showing made 
by the company. 








The [Manhattan Life Insurance Company. 

The'statement put forth by the Manhattan Life Insurance Company for 
the year 1901 is a particularly fine one and shows that progress has been 
made in all particulars. Increases are shown in premium receipts, in- 
terest and rent income assets, surplus, insurance written and insurance 
in force. The Manhattan Life does not strive for mere volume, being 
content to build slowly but surely. The principal items of the new state- 
ment are as follows: Premium income, $2,082,143; interest and rents, $861,- 
683; total income, $2.943,826. The company paid to its policyholders for 
claims by death and matured endowments $1,301,449, and for dividends 
and surrendered policies and annuities $327,962, making a total of $1,629,- 
411. The income laid by was $437,574. The assets now amount to $16,- 
945,831; the policy reserve certified to by the New York Insurance Depart- 
ment is $14,847,400; other liabilities, $189,524; the fund to provide for 
possible depreciation, $100,000, leaving a surplus to policyholders of $1,- 
808,907. The insurance written during the year was in the neighborhood 
of $12,000,000, and the insurance now in force exceeds $64,000,000. The 
principal gains for the year were: Assets, $578,195; surplus, $102,052; in- 
come, $149,224; insurance written, $976,990, and insurance in force, $3,- 
945,808. Since organization in 1850, the company has paid to its policy- 
holders and now holds for their benefit $65,482,233. 

The Manhattan Life is one of the oldest life insurance companies in 
New York City, and seems to gain in strength and volume with the pass- 
ing years. Its policy contracts afford most liberal benefits and policy- 
holders have always been most equitably treated. The investments of the 
company embrace some of the best securities known to the world of 
finance, and particular care is exercised to see that only the most satisfac- 
tory investments are made. The officers of the Manhattan are men of 
long experience in the business, and most of them have been for many 
years in the service of the company. Its president is Henry B. Stokes; 
vice-president, J. L. Halsey, who has the distinction of having been in 
the life insurance business longer than any living man in this country; 
W. B. Lane second vice-president, has for some years had charge of the 
agency force; J. H. Griffin, secretary; F. Mackel, assistant secretary; M. 
W. Torrey, actuary. The medical director is Z. Taylor Emory and 
Thomas C. Craig, resident physician. The company’s home office in New 
York City is one of the sights of lewer Broadway, being notable for its 
handsome appearance. The officers, agents and policyholders of this com- 
pany are entitled to congratulations on the satisfactory showing made in 
the statement above referred to, and there is positive assurance that the 
company will continue to grow in strength and magnitude. 





The Westchester Fire Insurance Company. 

The sixty-fifth annual statement of the Westchester Fire of New York 
is well calculated to inspire not only the official staff and the directors, 
but every field worker as well, with enthusiasm. With a capital of $300,- 
000, this company has accumulated resources to the amount of $3,207,039, 
of which $202,024 were added during the year just closed. In the same 
period the business increased so much that $197,089 more unearned pre- 
mium reserve is now required than was needed a year ago—this reserve 
now standing ai $.,487,449. The unpaid losses and other debts bring the 


total liabilities up to the sum of $1,720,227, thus leaving the handsome 
net surplus of $1,186,812. 


The book value of Westchester stock per $100 
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of par value is, therefore, $495.60. The bulk of the company’s assets are 
invested in readily available securities of the highest class, United States 
bonds figuring for $67,200, New York City bonds for $315,000, other city, 
railroad and miscellaneous bonds and stocks amounting to $1,474,520, 
while cash in banks aggregated $328,968. Real estate owned is carried at 
$260,250, and the company has $519,497 out on bond and mortgage. The 
premiums in course of collection foot up to $231,367, and interest due and 
accrued to $10,267. Progressive, yet conservative, management has char- 
acterized the Westchester Fire, and has enabled it to not only steadily 
increase’ its business, and to pay dividends of ten per cent, and latterly 
sixteen per cent, but also during a generally unprofitable cycle, to increase 
its net surplus in five years from $703,389 to $1,186,812. Few companies, 
indeed, can show a better record. The officers who have so signally 
proved their underwriting capacity are: President, George R. Crawford; 
vice-president and treasurer, John Q. Underhill; secretary, M. O. Brown; 
assistant secretary, John H. Kelly. 





The Bankers Life Association of Des Moines, lowa. 

The above association, following its usual custom, had its annual state- 
ment ready promptly on the first day of the new year. This twenty-sec- 
ond annual statement shows that the association is in a highly prosperous 
condition and still maintaining its record for handsome increases. The 
principal items of the statement show that the income during 1901 was 
$1,919,001; disbursements, $1,264,048, affecting an increase in the ledger 
assets of $654,953. The ledger assets at the close of the year were $4,679,220. 
Other items of assets bring up the total resources to $5,119,744. The 
guarantee fund increased $298,000, and now amounts to $2,962,655, which 
is pledged by members for the payment of calls. The surplus fund, which 
was created for the payment of losses in excess of one per cent per annum, 
shows an increase of $305,300, and amounts to $1,789,472. The insurance in 
force was increased during the year by $16,510,000, and now stands at 
$159,766,000. Since its organization the company has been noted for its 
very low death rate, and during 1901 the rate per thousand was only 6.65, 
while the average cost per member per $1000 of insurance carried was 
but $9.13. During the year the company paid in death claims $996,783, and 
since organization has paid to beneficiaries $6,453,323. Edward A. Temple, 
president and founder of the company, deserves credit for the building up 
of a company with such a persistent membership and at so low a cost for 
mortality and expenses. 





The Williamsburgh City Fire of Brooklyn. 

Increases all along the line are indicated by the forty-ninth annual 
statement of the Williamsburgh City Fire Insurance Company of Brooklyn, 
N. Y. Some of the gains made in 1901 are as follows: In assets, $167,721; 
in reinsurance reserve, $74,696; in net surplus, $67,038; in book value of 
stock, $25.89 per $100 of par value. Besides making the progress shown by 
the preceding figures, the company has maintained its usual dividend rate 
—twenty-four per cent per annum—having just declared its ninety-first 
dividend, a semi-annual one of twelve per cent. The assets of the 
Williamsburgh City Fire now aggregate $2,234,021, comprising real 
estate, $638,000; stocks and bonds, $1,151,350; mortgage loans, $253,- 
450; call loans, $25,000; cash, $18,985; premiums in course of col- 
lection, $128,387; and other items, $18,849. The liabilities include 
$690,787 of reinsurance reserve, and $105,301 for losses, taxes, 
commissions, etc., thus leaving a net surplus beyond the capital 
($250,000) and all liabilities of $1,187,933. When it is considered that 
in its forty-nine years of business the cash dividends declared and net 
surplus accumulated by the Williamsburgh City Fire exceed an average 
of twenty-four per cent per annum on its stock, the value of its plant is 
clearly apparent. The gentlemen who have had much to do with the 
success of this company are President Marshall S. Driggs, Secretary F. H. 
Way, Assistant Secretaries W. H. Brown and B. W. Lyon, and General 
Agent F. H. Douglass. 





The Maryland Casualty Company. 

A year ago we were able to announce that the Maryland Casualty 
Company had successfully stood the test of the third year of its experience, 
which, in the case of companies writing casualty and liability business, has 
been demonstrated to be the most vital. In the twelve months which have 
since elapsed this company has materially added to its strength, and its 
statement for 1901 is calculated to give considerable satisfaction, not only to 
the stockholders, but to the agents and policyholders as well. After pro- 
viding fully for all reserve requirémenis and paying the stockholders a 
satisfactory dividend, there has been an addition to the surplus, while the 
volume of business shows a considerable increase. These evidences of 
healthy growth and assurances of permanent success must be very grati- 
fying to the management. 

The financial statement as of January 1, 1902, shows that the total 
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assets have increased to $2,493,452, which is a gain of $156,794 for the year. 
The list of securities, which make up 75 per cent of the assets, reflects 
considerable credit upon the ability of the managers as financiers. Nearly 
$1,700,000 of the above amount consists of bonds, including such high- 
class securities as those of the United States, New York city, State of 
Maryland, Baltimore city and prominent railroads. The liabilities are 
divided as follows: Capital stock, $750,000; premium reserve, $739,161; 
claim reserve, $250,749, and safety reserve, $50,000. The premium reserve 
was increased during the year $65,000; the claim reserve $51,000, while the 
safety reserve was doubled, thereby indicating the conservativeness of the 
management and its desire that the policyholders should be amply pro- 
tected. The surplus and undivided profits amount to $703,542, so that 
the net amount held for the protection of the policyholders is $2,242,702. 
The statement shows that the company is not only building up a large 
volume of business, but is at the same time increasing its financial 
strength proportionately. 

President John T. Stone believes in taking the agents of the company 
into his confidence, and has sent to them a printed circular letter which is 
not only: highly attractive mechanically, but is also very interesting. 
Each branch of the business is taken up and the company’s ideas fully ex- 
pressed. The liability conference is referred to as having accomplished 
great good through the efforts of the companies co-operating with it. Mr. 
Stone says: ‘That association is the best means of ascertaining the ade- 
quacy of rates, and affords a powerful moral influence in maintaining and 
securing such rates.’’ With regard to the selection of risks the circular 
says: ‘‘Another and equally important result of our lengthening ex- 
perience is acquaintance with the merits and demerits of risks.’’ Thorough 
inspections of the liability risks have enabled the company to weed out its 
business or so reform it as to change a bad risk into a good one. With 
regard to personal accident insurance, a special effort will be made in this 
line during 1902, and the hope is expressed that the agents will secure as 
much of this business as possible. Health insurance, the company still 
considers an experiment, and has proceeded very cautiously and conserva- 
tively during 1901. The plate glass branch has met the expectations of 
the managers so far as the cessation of rate cutting is concerned, and the 
results as a consequence have been more satisfactory. The advance in the 
price of plate glass, however, has tended to restrict the realizations of 
the company’s hopes for a profitable year, and Mr. Stone thinks that if 
relief were granted by a reduction of the heavy import duty so as to in- 
duce competition in the manufacture of plate glass there would be a fair 
margin in insuring it at present rates. The agents are asked to materially 
increase the premiums in the boiler insurance department and also in the 
sprinkler leakage branch. 

The Maryland Casualty is now to be reckoned as one of the leading 
casualty companies of the country. The fact that this position has been 
reached in such a short space of time is due very largely to the energetic 
efforts of President John T. Stone, to whom the stockholders and policy- 
holders owe much. The New York manager is E. W. De Leon, who, be- 
coming connected with the company shortly after its organization, has 
contributed a large volume of business and aided materially in its up- 
building. 





The United States Fidelity and Guaranty Company. ~ 


At the close of the year 1901 this company was able to report total cash y 


resources of $2,507,689. This is made up of: Capital, $1,500,000, and sur- 
plus and reserve, $1,007,689. The company issues fidelity, official, contract 
and judicial on court bonds, and also has a very flourishing burglary de- 
partment’ insuring residences, stores, safes and banks against loss and 
damage by burglary. This department was organized about eighteen 
months ago, and its net premiums fdr the year 1901 amounted to $145,- 
422. This is a very creditable showing for the company for the first year 
of this branch, and no other company has in its first year been able to 
make such a splendid record. The burglary department is in charge of 
David W. Armstrong, Jr., superintendent. President John R. Bland is 
well known as a progressive manager, and has brought the company well 
to the front among surety companies. 





Underwriters’ Supplies. 


All insurance men like a good thing when they see it, and therefore 
it is to be presumed that the ‘‘Mist of the Highlands” of Scotland finds 
favor with many of them. In another column will be found an advertise- 
ment of Dewar’s Scotch whiskey, well known throughout the world as the 
genuine ‘‘wine of the country’’ where it originates. This brand of 
whiskey has an established reputation in this country as well as at 


home, and that it has attractions for some insurance men is shown by 
the fact that Ned Palfrey, who has been identified with both fire and life 
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insurance for many years, has just been appointed Southern representa- 
tive for Dewar’s Scotch whiskey. While staying in the South, Mr. Pal- 
frey will make Savannah his headquarters, that being the most convenient 
port for receiving and distributing the beverage that he classifies as ‘“‘un- 
derwriters’ supplies.” 





MERE MENTION. 


Life insurance Notes. 

—The A®tna Life will now apply its four per cent gold-bond option to any 
policy. 

—Maine reports receipts of Insurance Department in 1901 at $16,520; Wisconsin 
collected $435,793. 

—The Columbian Insurance League of Chicago is preparing to dissolve and 
settle up its affairs. 

—The Masonic Mutual Benefit Association of New Haven is endeavoring to 
get on its feet again. 

—The Knights of Damon, a Macon (Ga.) organization, has been absorbed by 
the American Guild. 

—Home Title Insurance Company, with capital of $100,000, has been incorpo- 
rated at Washington, D. C. 

—W. Percy Crenshaw of the Metropolitan’s Chicago force has arranged to 
continue with the company. 

—The Southern Mutual Investment Company of Lexington, Ky., has increased 
its capital from $15,000 to $100,000. 

—A manager for the Harlem office is desired by a leading company of New 
York, as advertised on another page. 

—Mark H. Tubbel of Peoria, Ill., has severed his connection with the New 
York Life of New York as district agent. 





—Geo. H. Sutton’s Central and Western Massachusetts General Agency of the 
Mutual Life reports another first-class year. 

—Manager G. Loper Bailey of the Germania Life for Georgia and Florida has 
appointed Bardwell & Wilkerson State agents at Atlanta. 

—Manager John M. Green of the AStna Life at Atlanta was presented with a 
handsome silver loving cup by the company’s office and field force. 

—J. S. Emery has disposed of his half interest in the Continental Life of Des 
Moines to B. W. Blanchard, publisher of The Western Economist. 

—A four or five per cent dividend will soon be paid by the receivers of the 
Bay State Beneficiary Association on claims aggregating $440,000. 

—Indiana agents of the State Life of Indianapolis were banqueted on the 
2d inst., and heard some interesting facts regarding the progress of the company. 

—George W. Long becomes agency director at the Walnut street, Philadelphia, 
office of the New York Life, with which company he has been continuously since 
1883. 

—The Southwestern Mutual Life and Savings Company of Greenville, S. C., has 
been chartered. The incorporators are B. A. Morgan, J. I. Westervelt and T. P. 
Cochran. 

—William L. Wilson, as district manager, and Thomas L. Bradley, as general 
agent, will represent the Washington Life in twelve counties adjacent to Sa- 
vannah, Ga. 

—W. H. Shearman leaves the Detroit office of the National Life of Vermont to 
represent the Equitable of New York as manager for Iowa, with headquarters at 
Des Moines. 

—Equitable Life of Iowa has appointed Allen & McCoy of Lenox, Ia., general 
agents for certain counties in Southwestern Iowa, and Lee Natson of Sidney, I[a., 
district agent. 

—Gustave Rosenblatt of Portland, Ore., has been appointed resident general 
agent for Oregon for the Mutual Life of New York. C. H. Waterman is the 
State manager. 

—W. Moore Wharton, Philadelphia manager of the United States Life, has 
more than quadrupled that company’s business in the Quaker City since he took 
hold two years ago. 

—E. L. Balz has been appointed supreme secretary of the Modern Brotherhood 
of America to succeed A. C. Elliott. The headquarters of the order will hereafter 
be at Mason City, Ia. 

—E. B. Hamlin has been admitted to partnership with Olmsted Brothers of 
Cleveland, State agents of the National Life of Vermont. The firm name is now 
Olmsted Brothers & Co. 

—The Mutual Life of New York has secured property on Niagara street, 
3uffalo, upon which will be erected an addition to the present building of the 
company on Pearl street. 

—A. C. Elliott has tendered his resignation as supreme secretary of the Modern 
Brotherhood of America and organized the Court of Columbian Circles, with 
headquarters at Tipton, Ia. 

—Anson T. Waterman, one of the founders and a member of the board of di- 
rectors of the Northwestern Mutual Life of Milwaukee, Wis., died at Beloit, Wis., 
on the 8th inst., at the age of eighty-three. 

—Agents of the Penn Mutual Life have been advised that the directors have 
resolved to place all their new business issued on and after May 1, 1902, on the 
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basis of the American Experience Table with interest at three per cent. The 
new rates and values will be in the hands of the agents by April 1, it is hoped. 

—The Jewish Fraternal Organization has been organized at Milwaukee. In 
addition to issuing insurance the association desires to establish a hospital. William 
B. Rubin is president and Henry Gollusch secretary. 

—Hon. A. M. Potter has resigned as president of the Ancient Order of the Red 
Cross of Waverly, Ia., to accept a position with the Bankers Union of the 
World of Omaha. He is succeeded by Dr. H. H. A. Cable. 

—James B. Day, agency director of the New York Life at Cleveland, Ohio, 
has sent a New Year greeting to his agents, casting retrospective glances at the 
past and giving them words of encouragement for the future. 

—Mrs. R. M. Bissell of Grand Rapids has joined the list of heavily insured 
persons by taking out two gold-bond policies for $125,000 each. Her daughter, 
Mrs. Anna Bissell McKay of New York city, is insured for $50,000. 

—Thos. Godwin, manager of the Pacific Coast department of the Preferred Ac- 
cident, with office in the Mills Building, San Francisco, has appointed G. C. 
Farrell as assistant manager, the appointment to take effect from the first of 
January. 

—The Illinois Life reports the following gains in 1901: Insurance in force, 
$5,000,000; assets, $435,000; reserve, $415,000; premium income, $210,000; surplus, 
$16,000. The company now has $15,000,000 insurance in force, and the death losses 
for the year were, $100,000. 

—A partnership has been formed by two active life insurance men operating 
in Georgia, and they are prepared to accept a general agency for an old-line 
company in that State. Superintendents of agents should notice their advertise- 
ment in another column. 

—Superintendent Wagner of the Missouri Department has ruled that only old- 
line insurance companies have the right to issue annuities, and that miscel- 
laneous stock or casualty companies have no right to issue contracts providing 
for the payment of benefits in the form of a life annuity to the beneficiary. 

—The Equitable Life of New York has issued an elaborate pamphlet con- 
taining extracts from monthly letters to agents, written by Gage E,. Tarbell 
during the period from December, 1893, to December, 1901. There are a great 
many points in these extracts which are as timely to-day as when first written. 

—The regular monthly meeting of the Cleveland Association of Life Under- 
writers was held at the Hollenden Hotel on the 6th inst., and was in the nature 
of a farewell banquet to Dr. Lawton, retiring general agent of the Mutual Life 
of New York, who is to be succeeded by F. W. Adams. About forty members 
were present, and seven new members were elected. 

—Century Magazine for January presents the three prize-winning productions 
in The Century’s last college competition. John Charles McNeill and Edith 
Thomas are new poets whose productions are now set forth. The “Year of 
American Humor” department has a notable list of contributors in this issue, 
and altogether the number is not less interesting than its two predecessors. 

—National Life of the U. S. of A. advises its agents that the new business 
received during December amounted to $1,460,714, of which $1,446,148 has been is- 
sued, making the grand total for 1901 of $8,065,533, a gain of nearly 100 per cent 
over the preceding year. Our statement, which will be mailed as soon as possible, 
will show very substantial progress, and the prospects for the new year are the 
brightest. 

—At the annual meeting of the Travelers Insurance Company last week di- 
rectors were elected, including John B. Lunger. The officers elected were Syl- 
vester C. Dunham, president; John B. Lunger, vice-president; John E. Morris, 
secretary; J. Stanley Scott and Bertrand A. Page, assistant secretaries, and Levi 
L. Felt, controller. Joseph J. Morcom has been made chief adjuster, and Lewis 
F. Butler, actuary of the accident department. 

—Major Wm. O. Gould, actuary of the Pacific Mutual Life, passed away New 
Year’s eve, at his home in San Francisco, at the age of seventy-three. Major 
Gould had been connected with the Pacific Mutual Life for nearly twenty-five 
years and had been its actuary for the past twenty years. He was a charter mem- 
ber of the Actuarial Society of America. He leaves a son who has been asso- 
ciated with him in business, and a widow and married daughter, to whom we 
extend our sympathy. 

—Mayor James M. Seymour of Newark, N. J., has devoted considerable space 
in his message to the subject of State taxation of life insurance companies, and is 
of the opinion that the greater portion of the large sums annually paid into the 
State treasury could be diverted to the use of the municipalities in which the 
various life companies are located without in any way embarrassing the State, and 
that this arrangement would meet with the approval of the companies, and would 
be a more equitable method than that now practiced. 

—At the annual meeting of the Nebraska Life Underwriters Association, held 
at the Iler Grand Hotel, Omaha, Neb., January 6, 1902, the following officers were 
elected: President, C. Z. Gould, Penn Mutual; first vice-president, Stanhope Flem- 
ing, Mutual Life; second vice-president, W. A. Smith, Phcenix Mutual; secre- 
tary, I. E. Frederick, Prudential; treasurer, C. W. Rainey, Mutual Benefit; execu- 
tive committee, Charles E. Ady, chairman, National Life; G. W. Noble, New Eng- 
land Mutual; H. D. Nealy, Equitable of New York; Julius Meyer, Provident 
Savings, and the officers of the association, ex-officio. 

—Julius S. Lauferty, private secretary to Postmaster Cornelius Van Cott, who 
is also president of the Great Eastern Casualty and Indemnity Company, died 
on Sunday last at the German Hospital. Mr. Lauferty had undergone three opera- 
ations at different times for appendicitis, pneumonia setting in after the last one 
with fatal results. Mr. Lauferty was a young man of nfore than ordinary ability, 


and thoroughly informed regarding current events as well as of affairs connected 
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with the Postoffice department. He had attained considerable prominence in local 
affairs, and his death will be mourned by a large circle of friends. 

—The recently established Northwestern department of the United States 
Fidelity and Guaranty Company, under the management of the Fred. L. Gray 
Company of Minneapolis, embraces Minnesota, Wisconsin, Iowa, Nebraska, 
North Dakota, South Dakota and Northern Michigan. The company already has 
an annual income of over $100,000 in that field, which will no doubt be largely 
increased. As Northwestern manager for the London Guarantee and Accident 
Mr. Gray has established a wide connection during the past ten years. The 
agency was recently incorporated, C. H. Van Campen and F. S. Martin becoming 
associated with Mr. Gray. 


Fire Insurance Notes. 

—Charles M. Henry has been chosen secretary of the Newark Fire. 

—The Colonial of New York has retired from the State of Maryland. 

—Charles N. Creighton, a well-known agent of Cambridge, Md., is dead. 

—Arrests are expected at Russell, Ky., following an incendiary fire there. 

—The Anchor Fire of Cincinnati has been licensed to do business in Tennessee. 

—Frank C. Case of St. Louis has sold his business to W. H. Markham & Co. 

—The Albany Fire of Albany has declared a semi-annual dividend of four per 
cent. 

—The Phenix Lloyds is in process of organization at Chicago by C. Brock 
Jones. 

—The North British and Mercantile of London has been re-licensed in Ten- 
nessee. 

—The German-American of Pittsburg has made application for admission to 
Illinois, 

—The Hamburg-Bremen of Hamburg has appointed Andrew B. Newcombe its 
Brooklyn agent. 

—The Union Fire of Buffalo has appointed Julian, Sargent & Co. agents for 
Columbus, Ohio, 

—The Northwestern National of Milwaukee has declared a semi-annual dividend 
of seven per cent. : 

—Special Agent Fred T. Wise has been placed in charge of the Illinois field of 
the Home of New York. 

—The New Hampshire Fire of Manchester has declared the usual semi-annual 
dividend of five per cent. 

—J. G. Barney of Crestline, Ohio, has sold his real estate and insurance busi- 
ness to Ralph P. Glosser. 

—The insurance agency formerly conducted by F. C. Stahl at Utica, N. Y., has 
been sold to Ferris & Co. 

—Louisville (Ky.) fire premiums in 1901 amounted to $999,196, and losses to 
255,863, a ratio of 35.6 per cent. 

—The insurance firm of Knox, Williams & Knox of Newark, N. J., has incor- 
porated, with a capital of $20,000. 

—E. F. Weiss has been appointed to the sole agency at Cincinnati, Ohio, for 
the German Fire of Indianapolis. 

—There is a movement on foot at Atlantic City, N. J., to organize a local fire 
company with a capital of $500,000. 

—R. G. Tennant, a Chicago broker, is organizing a Lloyds, which wiil prob- 
ably have twenty-five underwriters. 

—Dayton T. Cox of Port Jervis, N. Y., has sold his fire, life and accident 
business to Prof. W. P. Kaufmann. 

—W. H. Seiders of Indianapolis, State agent for Indiana for the Insurance 
Company of North America, is dead. 

—W. H. Burkhardt, Jr., has been appointed special agent for the North British 
and Mercantile for Western New York. 

—The Eagle Fire of New York has appointed A. R. Davis sole agent for 
Cleveland and Cuyahoga county, Ohio. 

—The Minnesota Mutual Farm Insurance Company, through its president, H. 
G. Lund, asks that a receiver be appointed. 

—Report from the Fort Smith (Ark.) Fire Department for last year gives total 
losses of $39,298, with insurance paid of $21,065. 

—Carl Schreiner, manager of the Munich Reinsurance Company, was due to 
arrive Tuesday on the Kaiser Wilhelm der Grosse. 

—The Hartford Fire is suing S. A. Eckley, its former agent at Dayton, 
Ohio, for premiums alleged to have been collected and not turned in. 

—Philip Walter of Jacksonville has admitted his son, Leroy W. Walter, into 
his insurance business. The firm name will be Philip Walter & Son. 

—Frederick F. Schlens of Baltimore, who was connected with the firm of John 
P. Lauber & Co., agents of the London and Lancashire Fire, is dead. 

—The insurance companies operating in Meridian, Miss., have filed a joint 
protest, through their local agents, against the miserable water supply. 

—The Jones-Davis agency has the entire writing capacity of the Connecticut 
Fire in Minneapolis, as the company has taken up its East Side agency. 

—It is expected that the next annual meeting of the National Asscoiation of © 
Local Fire Insurance Agents will take place in August at Louisville, Ky. 

—The Kansas Fire Insurance Company of Topeka, which began business the 
first of January, has the following officers: A. H. Burtis, president; H. E. 
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Wentworth, vice-president; E. F. Bagley, Several fire insurance 


agents are on the board of directors. 


secretary. 


—James & Parsons, formerly agents for the Imperial Fire of London in 
Cleveland, have been appointed agents for the Hartford Fire in the same town. 

—Much sympathy is felt for J. J. Purcell, Western manager of the Sun In- 
surance Office of London, on account of the death of his mother in Jersey City. 

—A. C. Speed, formerly with the Providence-Washington in Michigan and 
Indiana, will become special agent in Ohio of the American Central of St. Louis. 

—J. Carl Vance, special agent of the New York Underwriters Agency for the 
eastern half of New York State, has resigned his position on account of ill 
health. 

—The American Guaranty Fund Mutual Fire of St. Louis has increased its 
guaranty fund deposit from $50,000 to $150,000, for the protection of all policy- 
holders, 

—F. E. Meacham and F. M. Stewart of St. Paul, Minn., have organized a gen- 
eral real estate and fire insurance business. The firm name will be Meacham & 
Stewart. 

—The Imperial Fire of London has notified the State Insurance Commissioner 
that it will withdraw from Arkansas, and that it has ceased writing business in 
that State. 

—The report of Chief Joyner of the Atlanta (Ga.) Fire Department for the year 
ending December 31, 1901, says the department answered 582 alarms, with a total 
damage of $622,052. 

—Receiver Collins of the Michigan Manufacturers Mutual Fire of Bay City has 
notified the Insurance Commission that he will pay a dividend of twenty-five 
per cent to Michigan claimants. 

—Cost bonds have been filed by H. H. Klayer in the five suits he brought 
against the Aetna of Hartford to recover penalties for alleged failure to make 
proper reports to the State Insurance Department as to the amount of business 
done. 

—The Salamander Fire Insurance Company has been incorporated at Washing- 
ton, D. C., by G. L. Baker, E. B. Sherrill and G. H. Wilcox. It is also stated 
that the same parties have incorporated the Washington Fire and Marine In- 
surance Company. 

—Harold E. Gillingham of 430 Walnut street, Philadelphia, sends out a post- 
card, which rot only asserts, but proves by ocular demonstration, that his “‘latch- 
string is out.” He represents a half-dozen companies, with aggregate assets ex- 
ceeding $22,000,000. 

—William R. Royce, who was special agent for New Jersey and local man- 
ager at Newark for the New York Underwriters Agercy, has resigned the 
former position, and the New York Underwriters Agency has appointed Russell 
M. Young to fill the vacancy. 

—It is learned that George W. McNear has been appointed general agent of 
the Pacific Underwriters—which is composed of the Firemans Fund and the 
Home F. and M.—in place of the United States Fire of New York, that recently 
reinsured in the Firemans Fund. 

—Fire insurance companies’ elections were scheduled to be held as follows: 
Continental, New York, January 13; Colonial, New York, January 15; Aetna, 
Hartford, January 16; Firemens, Newark, January 13; Albany, Albany, January 
13; Mutual Fire of Albany, January 27; North German, New York, January 30; 
Liverpool and London and Globe, January 15. 


—At the annual meeting of the St. Paul Underwriters Association the following 
officers were elected: E. E. Hughson, president; A. W. Perry, vice-president; 
D. D. Smith, secretary; John I. Townsend, treasurer; F. E. Woodbourne, P. W. 
Parker, John Townsend, W. S. Gilliam, W. H. Howard, Joseph A. Rogers, A. 
A. Doolittle and W. H. Hart, directors. 


—Notices have been sent out by the Chicago office of Hall & Henshaw to class 
three agents of the Union Assurance Society of London and the Law, Union and 
Crown, ordering them to discontinue writing new business, and announcing that 
in future acceptances would be confined to offerings through the main office at 
Chicago, instead of through the Cook county department office, as heretofore. 


—There is a movement on foot among the Indianapolis and Richmond capi- 
talists to obtain possession of the charter of the defunct Vernon Insurance and 
Trust Company of Indianapolis, which is claimed to be valuable on account of 
its perpetuity and immunity from State supervision. Auditor Hart has thrown 
cold water on the movement by saying that no new company shall do business 
under the old charter until every dollar of the cld company’s debts are paid. 


—The success which has attended the presentation of high-class vaudeville 
entertainments in the various theaters composing the Proctor circuit led to the 
erection for Manager Proctor, at a cost of $250,000, of the new theater at Newark, 
N. J., which was opened on the 6th inst. The New York, Albany, Montreal and 
Newark theaters cater particularly to ladies and children, and the combination 
of drama and vaudeville in their programmes has proved pleasing to thousands 
of patrons. 

—The retirement of the Citizens of New York leaves J. S. Anderson & Son of 
Cedar Rapids, Ia., without a fire company for that State, and, being a hustling 
agency, they desire to secure the representation of another good company at the 
earliest possible date. During the fifteen months they represented the Citizens the 
net premiums amounted to about $10,000, which was much in excess of the amount 
promised, and the loss ratio was less than thirty-five per cent. The result of 
their work for the Fidelity and Deposit Company and the New York Plate Glass 
Company was also most satisfactory, the premiums for the former running over 
$25,000, and the loss ratios were kept at an astonishingly low figure. 
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TOO LATE FUR CLASSIFICATION, 


—Annual statement of Security Mutual shows assets of $1,155,453; surplus, 
$696,443; insurance in force, $32,366,384. 


--John A. McCall, president of the New York Life, was on Tuesday elected 
a director of the First National Bank of New York. 


—A. A. Bleazley of Detroit becomes Michigan State agent for the Anchor 
Fire of Cincinnati. He was previously Michigan and Ohio special for the 
Boston. 


—The Tennessee business of the Traders of Chicago, except that in Nashville, 
Memphis, Chattanooga and Knoxville, has been reinsured in the Anchor Fire of 
Cincinnati. 


—The new officers of the Insurance Survey Bureau of Chicago are: President, 
C. D. Dunlop; vice-president, P. D. McGregor; secretary, F. H. McElhone; 
executive committee, J. J. Purcell, George W. Blossom, W. J. Littlejohn and 
J. J.. McDonald. 


—Annual meeting of the Fidelity Mutual Life was held on Tuesday. The 
statement shows an increase in income of fourteen per cent, in ledger assets 
twenty-two per cent, and a reduction in mortality of ten per cent. The gross 
assets are $4,233,958, and outstanding insurance $87,202,844. 


—Statement of Colonial Life shows: Premiums, $203,455; claims paid, $50,676; 
assets, $204,975; insurance issued, $5,211,301 industrial, $1,073,000 ordinary; in 
force, $4,668,763 industrial, $1,513,067 ordinary. Premiums increased thirty-three 
per cent, admitted assets thirty-one per cent, new business twenty-six per cent, 
and insurance in force thirty-five per cent. 











Texas. 





Prosperity. 





Liberal Renewal Contract. 





Northwestern Mutual Life ins. Co. 





The above quartette of good things will each contribute 
to your future success if you contract with 


LEE & LEE, General Agents 


DALLAS, « - - - - TEXAS 








A MANAGER FOR HARLEM 


A prominent Old Line Life 
Insurance Company desires 
a first-class man of experience 
to take charge of their Harlem 


Office. Address, stating experi- 
ence and giving references, 


SUPERINTENDENT OF AGENCIES, 
P. O. BOX 787, NEW YORK CITY. 








Company Representation Wanted. 


ATTENTION, COMPANIES! 











WO OF THE MOST ACTIVE AND SUCCESSFUL 
Life men in Georgia have formed a partnership, and will 
consider a proposition from a strictly high-class, old line com- 
pany for a Georgia General Agency. If interested it will pay 
to communicate at once with 


“GEORGIA,” Care of THE SPECTATOR. 
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Ligency Wants, 








O SUPERINTENDENT OF AGENTS.—TO A 
good organizer who can, through his appointments, produce 
satisfactory business, a good contract is open with a manager of an 
old line company in a Southern State, with established business of 
best quality. Address with references to N. W. S., care of THE 
SPECTATOR. 








Salvage Companies. 








_— HITT SALVAGE CO. 
ATLANTA, GA. 


Cotton Salvors, Appraisers and Adjusters. 








Insurance Lawyers. 








D. GARRETT COMPANY, 


° 29 LIBERTY STREET, NEW YorK. 
INSURANCE STOCKS BOUGHT AND SOLD. 


THE INSURANCE REFERENCE BOOK FOR 1oor. 

In addition to the usual statistical and historical data concerning Fire, Marine 
and Casualty Companies, the 1901 edition contains Assets, Liabilities, Losses 
Outstanding, Unearned Premiums, Net Surplus, Premium Receipts, and Loss and Expense 
Ratios for five years; Dividend Rates for 24 years prior to 1899. General and Special 
Agents ; and short Rate Tables. 


Price, with Monthly Supplements, $10 Per Annum. 











Hctuarial, 


AVID PARKS FACKLER, 


Ex-President Actuarial Society, 
CONSULTING ACTUARY, 


35 NAssAu St., NEw York (Rooms 1404-5). Telephone 5427 Cortlandt. 
Letters addressed—D. P. Fackler, Actuary, New York—arrive promptly. 











— C. WRIGHT, 
Successor to EL1zuR WRIGHT. 
CONSULTING ACTUARY. 


Fixed and reasonable charges for all sorts of Actuarial and Accountant work. 
Telephone 2662 Main. 45 Mik Street, Rooms 77-87, BOSTON. 
Western Union Code. Cable address, ‘*Actuary.” 





M's MENANDER DAWSON, 
CONSULTING ACTUARY. 
The patronage of Companies, Societies, Agents and Private Per- 
sons solicited, 


Room 556. No, 11 Broadway, New York, N. Y. 





R E. FORSTER, 
CONSULTING ACTUARY, 


too1 Chestnut St., PHILADELPHIA. 





EORGE MILTON STEARNS, 
CONSULTING ACTUARY, 
The patronage of Western Companijes solicited. 


Offices 720-724 Walnut St., second story, Foster’s Opera House Block, 
Des Morngs, Iowa. 





Hgencp Wants. 








A RENEWAL CONTRACT WITH 
THE MUTUAL LIFE 





For Particulars Address 


HERBERT N. FELL, General Agent 
WILMINGTON, DELAWARE 





IFE INSURANCE AGENTS WANTED IN TEXAS 
to solicit for the Old Hartford Life Insurance Company. 

Come to Texas, where wheat, corn and cotton grow in the same field; where cattle in 
great herds graze on a “thousand hills’; where oil spouts from the earth in many valleys, 
and the people and banks have money to burn. 

I take notes and make advances. I wrote $2,598,000 in 1900. Texas is the best field on 
earth fora hustler. Reterence, National Exchange Bank, Dallas, Texas, 

W. H. PATTERSON, Manager, 
Trust Building, Dallas, Texas. 





GENTS WANTED— CANADA LIFE ASSURANCE Co. 
Established 1847. 


Hon. Geo. A. Cox, President. Head Office, TORONTO, CANADA. 


Pennsylvania Branch, 
H. S. APP, Manager, 
710-713 Witherspoon Building, Philadelphia. 


ANTED—IN OREGON, WASHINGTON AND 

Idaho, a good producer for a District Managership by a leading 

agency of the Washington Life that is writing the largest business per capita 

of any of the company’s agencies. 100% increase in Ig0I over 1900. 

Yearly issues over $1,000,000. Salary, commission and renewal contract 
to reliable party. Address, with references, 

BLAIR T. SCOTT, GENERAL MANAGER, 
610-11-12-13 Chamber of Commerce Building, Portland, Oregon. 


HEALTH INSURANCE. 


ANTED—RESPONSIBLE, PUSHING AGENTS 

to sell the most liberal Health Insurance Policy—with DEATH INDEMNITY— 

on the market. No medical examination. Agents are making large income. Why not 
vou # For territory and particulars, address W. E. Switzer, General Agent—Health 
Insurance Department—The Security Trust & Life Insurance Co., 25 Broad Street, N. Y 











ANTED—IN LOUISIANA, AS SUPERINTEND- 

ent of Agents, an experienced organizer and personal writer. 

Address, stating age, experience and salary expected, with references, to 

Gro. G. Hynson, State Manager The Fidelity Mutual Life Insurance Co., 
Hennen Building, New Orleans, La. 





CALIFORNIA! CALIFORNIA! 
ANTED—BY A PROMINENT NEW YORK COM- 


: pany, three reliable business getters as Courty Managers. Exclusive territory. 
Business conditions best in history of the State. More business written in 1900 in my field 
than in the three years preceding. ‘lop-notch commissions with long time renewals. 


Address 
HOWARD PERRIN, “Chronicle” Building, San Francisco. 


ANTED—TWO CITY AGENTS FOR NEWARK. 


Communi- 





Salary or commission contract to the right parties. 


cations confidential. 
THOS. R. RAITT, State Manager for New Jersey, 


Sun Life Assurance Co. of Canada, 
Bonnell Bldg., 198 Market St., Newark, N. J. 














CATALOGUE OF 


INSURANCE PUBLICATIONS, 
Sent on receipt of five cents in stamps. 
THE rnatinahhcainl COMPANY, 

95 William Street, NEW YORE 














